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Sparks 


Pierce-Arrow’s a Papa 
Ferreting in Flint 


Andying at AC 

Presses On 
Airflowing 

git 


By 


Chris Sinsabaugh 


Pontiac 
I Try 





ORROWING from 

Gibbs, now it can be told. The 
lid is off, so I can let “my public” 
into the big secret the column 
has been hinting at for these 
several years. The blessed event 
that was prognosticated—the ad- 
dition to the family of one of 
the quality group—is 
Pierce-Arrow, papa. Just 
was scratching the old bean 
a getaway for today’s pillar, Roy 
Faulkner phoned me from Buf- 
falo. Shoot, says he. 


as I 


: 


Sir Philip | 


| 


calling | 


for | 


Strike Threat Revived 





SAE Chooses 


Saranac For 
Summer Meet 


Experts Will Discuss 
Many New Car 


Features 
New York, Mar. 16.—Saranac 
Inn, Lake Saranac, New York, 


again has been chosen by the 
Society of Automotive Engineers 


for their summer meeting to be 
held June 17 to 22, inclusive. 
These automotive experts, who 


have for the last quarter century 
been gathering each year for a 


| week’s discussion of their several 


Production on this new Pierce- | 


Arrow starts about April 1. It 
will list above $2,100 and if the 
rest of them are as good looking 


,Chieago show, Pierce-Arrow has 


|greatly strengthened the line. 


* * * 
COMING BACK to the Detroit 
area, the column sent an ex-| 
peditionary force to Flint and 


Pontiac which developed there 
is plenty going on to the north 


‘as the sample I saw during the | 


problems, report an unusual de- 
mand for the meeting this year. 


“Never before in the history 
| of the industry has there been 
a& more pronounced interest in 


| automobile and aircraft progress,” 


says John A. C. Warner, general 
manager of the society, in an- 
nouncing the date and place of 
the meeting. 


“Years before the practical ap- 


| plications of many of our new 


| automotive ideas have 
| appearance 


of us. At Buick, Bill Huffsteder, 
general sales manager, passed 
along the good news that the| 


first ten days of March this year | 


was twice as good as the same 
period in 1933. The factory is be- 


the 61 and the limousine, but 


| society. 


made their 
in the commercial 
markets, these subjects have been 
fully discussed at the engineering 
and committee conferences of our 
For example, two years 


¢ , |} ago, at our summer meeting at 
hind orders on the convertible, | 


production is ranging around 300 | 


a day, which may be looked on 
as normal. 
ok * * 

NOSING AROUND the office 
of Tom Corpe, advertising man- 
ager, I discovered a newly printed 
banner. “Because Business Is 
Good with Buick, We've Sold 
More Cars in 1934 So Far Than 
for All of 1933.” And this led me 
into the story of what might be 
called the automobile blue eagle. 

Those banners are designed for 
Buick dealers when they pass last 
year’s sales total, for display in 
their windows, proving they are 
doing their bit in bringing about 
the return of prosperity. And 


| year 1933 
dustry marked a definite turn-| 


Bill Huffsteder has sent out the | 


first batch of the banners, for it 
seems that already there are 72 


Buick dealers, who have, through | 


January and February, sold more 
than they did all of last year. 
Bill says there are 128 others who 
have sold 50 per cent of that but 
they will have to wait a bit to 
get the citation. 
* * * 

BEFORE LEAVING Flint the 
expeditionary force checked in at 
AC, where W. S. Isherwood, gen- 


eral sales manager, and Adver-| 


tising Manager Earl McGinnis 
were putting the finishing touch 
to the spark plug cleaning cam- 
paign, which begins next Wed- 
nesday with a nation-wide radio 
broadcast. The air drive will 
continue for the next eleven 
weeks, with a car being given 
away each week to the one who 
writes the best AC essay. 
Checking up on the anticipated 
results I ran into astounding fig- 
The Isherwood campaign 
like 


ures, 
ought to make something 


(Continued on Page 9) 





(Continued on Page 14) 


Brookmire Finds 
Business Still 


Forging Upward 


New York, Mar. 
in the 


16._-That the 
automobile 


ing point from depression into a 
period of improvement is revealed 
in a business analysis recently an- 
nounced by the Brookmire Econ- 
omic Service, Inc. The. perform- 
ance was not a spectacular one, 
but its significance for 1934 lies 
in the degree of improvement 
which took place despite the 
handicaps under which the in- 
dustry had to operate. The total 
number of cars and trucks pro- 


(Continued on Page 9) 


Buick Reveals 
New Schedule 
For Employes 





Flint, Mar, 16.—The Buick Mo- 
tor Car Co. will shortly put into 
effect a schedule of increased 
pay and decreased hours, it was 
announced here today by Harlow 
H. Curtice, Buick president. 

Hourly wages will be increased 
ten per cent and the average 
weekly hours will be decreased 
ten per cent. He said the recom- 
mendation of the National Auto- 
mobile Chamber of Commerce, 
which urged that the changes be 
made on or before Mar. 31, would 
be followed. 


|pany, 


in- | 





Eineieae Named 
Vice-President at 


Campbell-Ewald 


Detroit, Mar. 16.—H. T. Ewald, 
| president of the Campbell-Ewald 
Co., announces the appointment 
of R. H. Crooker 
as a vice-presi- 
dent and direc- 
tor of the com- 
effective 
Mar. 15. Mr. 
Crooker, who 
was formerly 
advertising 
manager of the 
Chevrolet Motor 
Co., will be ac- 
count supervisor 
on Chevrolet ad- 
vertising with 
the Campbell-Ewald Co. 

Mr. Crooker, a native of De- 
troit, has been engaged in adver- 
14) 





R. H. Crooker 


(Continued on Page 


SAE Announces 
Two New Staff 


Appointments 


New York, Mar. 16.—John A. 


C. Warner, secretary and general 
manager, Society of Automotive 
Engineers, announced today the 


appointment of Edward F. 
as assistant general manager and 
Cc 
secretary of the society. 


Lowe | 


B. Whittelsey jr., as assistant | 








ltaber Sets Deadline Date 


March 21; Industry Plans 
To Answer Early Tuesday 


Hope for Amicable Settlement Before Zero Hour 
Heartens Washington; Parley Set 
Monday 


By WILL ane ULLMAN 


Washington, M 





at they regard as 


one of the most serious threats to the National Recovery 
program, NRA leaders today obtained a four-day truce 
in the prospective strike in the automotive industries 
which the American Federation of Labor threatens unless 
it becomes the dominant organization in the automotive 


labor field. After 


a busy day of conferring with leaders 


of the industry, for whom W. S. Knudsen, General Motors 
executive vice- president acted as spokesman, Gen. Hugh 





Stock Marke 


Proposed Measure Avoids 
Objectionable Points 
Of Original 


Washington, Mar. 16.—A Bill 
quite different from the original 
Fletcher-Rayburn measure for 


Lowe has gained a widespread| the control of the nation’s stock 


reputation in automotive 


affairs | 


through 20 years of active associ- | 


| ation with the industry in engin- 


eering and executive capacities. 


exchanges, and one which, it is 
indicated, will meet with far less 
objection on the ground that it 
will paralyze industrial capital- 


Whittelsey advances to his new| ization enterprise is on its way 


position from the post of assistant | 
to the general manager in which 
he has served since 1926. Prior | 
to this Whittelsey had been en- 


gaged in engineering and research | will 


| 





to congress. 

That was apparent here today 
as experts worked overtime on 
the draft of a measure which 
be submitted to Secretary | 


work with U. S. Rubber Co., Cur- of the Treasury Morgenthau, and | 


14) 


( ‘ontinued on Page 
J 


(€ fontinued on Page 11) 


Claim Unfair U.S. Taxes 


Impede Economic Recovery 


New York, Mar. 16.—Discrim- 
inatory Federal taxes on auto- 
mobiles and automotive products, 
including gasoline, were revealed 
as an impediment to the efforts 
of ‘the motor industry to hasten 
business recovery in a brief op- 
posing the continuance of these 
levies filed by the National Auto- 
mobile Chamber of Commerce 
with the Senate Finance Com- 
mittee. 

“Code compliance, with  in- 
creased wages and higher ma- 
terial costs, plus the mainten- 
ance of the Federal excise taxes,” 


according to the brief, “means 
cancelling any cost reduction 
achieved through ' engineering 


and manufacturing progress. The 
industry is thereby unable to 
realize the benefits from widened 
markets which should be avail- 
able through its consistent efforts 
to reduce the cost of its product 
to the consumer.” 





Highway Users Mulcted 
Members of the Senate Com- 


| 


Bill Changed 


| assurrance 
| formulas for 


For Congress 


| end. 


| tional 





mittee were referred to the re-| 


port of the House Ways and) 


Means Sub-Committee on ‘Double 
Taxation” and to the Bureau of 
Public Roads for evidence of the 


extent to which highway users | 


have been made the victims of 
double, treble and, in some com- 
munities, even quadruple taxation 
through the payment of special 
levies in more than two-score 
forms to the various taxing au- 
thorities. 

Total collections of these Fed- 
eral, state and local motor taxes 
in 1933, the brief recites, were es- 
timated at $1,170,000,000 which was 
26 per cent more than the 1929 
total, in spite of the fact that 
there has been a 10 per cent 
shrinkage in motor vehicle regis- 
trations during the period. 

The brief also warns of the 


(Continued on Page 14) 


| day, 


— S. Johnson announced the situa- 


| tion as follows: 

Knudsen, adies talking with 
| other members of the National 
Automobile Chamber of Com- 
merce, has given the NRA chief 
that his alternate 
peace in the indus- 
try will be considered by the ex- 
ecutive committee of the NACC 
on Monday and that an answer 
will be forthcoming by Tuesday. 

William Collins, A. F.of L. or- 
ganizer for Detroit, has an- 
nounced that pending action by 
the Chamber committee on Mon- 
his organization will defer 
until 9 o’clock Wednesday morn- 
ing the union strike order which, 
labor leaders say, will completely 
paralyze the industry. 

A spirit of optimism that 
trouble will be averted prevailed 
in Washington as the busy day 
of negotiations between the NRA 
and the disputants came to an 
It remained unmodified 
even after receipt here of the 
NACC statement of unqualified 
| opposition to the Wagner Bill 
which would strengthen the Na- 
Labor Board, the agency 
which proved its inadequacy to 
handle the strike threat situ- 
ation here yesterday. 

The statement, issued in De- 
troit, indicated the industry’s de- 
termination to resist to the bitter 
end any dictatorship within its 
plants by the A.F. of L. 

Knudsen declined to reveal the 
proposals of Gen. Johnson which 
will be considered by the NACC 
group on Monday. The commit- 
tee to which the peace plans will 
be transmitted is composed of Al- 
fred P. Sloan, Walter P. Chrysler 


|and Alvan Macauley. 


| 





“IT do not think we should be- 
tray what has been laid before 
us,” he said. “We have no un- 
derstanding with labor nor have 
we made any commitments. It 
would be deplorable if the strike 
were called. Business has been 
so good this year and we have 
so many men at work. I want 
to assure you how we have tried 
National 


to comply with the 
Recovery Act.” 
From other sources, it was 


learned that alternate plans of- 
fered by Johnson include one for 
the creation of an _ impartial 
grievance board to settle dis- 
puted points. The other for a 


(Continued on Page 2) 
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abor Reiterates Threat 


To Strike Next Wednesday 


(Continued from Page 1) 


vote among automobile plant| 
workers on the question of union | 
representation. 


In announcing that the union 
groups would defer their next 
step until after the NACC group’s 
action, Collins declared that the 
strike call would take 60,000 men 
out of factories located at De- 
troit, Cleveland, St. Louis and 
other motor manufacturing cen- 
ters. 

“If the answer is not satisfac- 
tory,” he said, “the plants will be 
closed down Wednesday, and 
work will remain suspended until 
the government does enforce the 


National Industrial Recovery 
Act.” . 
The formal decision of the 


union groups on the subject was 


embraced in the following res- 
olution: 
‘It is the recommendation of 


the representatives of the Auto- 
mobile workers’ Union of Amer- 
ica, affiliated with the American 
Federation of Labor, attending 
the hearing of the National La- 
bor Board where the automobile 
manufacturers defied the Ad- 
ministration of the National Re- 
covery Act, that work shall be 
suspended next Wednesday morn- 
ing at 9 a. m., and that the sus- 
pension shall be continued until 
the government enforces the law.” 


Dramatically coincident were 
the events which led up to the 
sudden collapse of the labor 
board’s effort to mediate the con- 
troversy in the motor industry. 
While William Green, A. F. of L. 
president, was telling the senate 
committee on education and labor 
during its hearings on the Wag- 
ner Bill, that the automobile in- 
dustry was on the verge of a para- 
lyzing strike, Knudsen informed 
the labor board that the industry 
had no intention of going closed 
shop at the request of the A. F. 
of L. He confined his remarks to 
the reading of a prepared state- 
ment at the end of which was ap- 
pended this paragraph: 

“In order to render impossible 
any misunderstanding, we wish to 
have it understood that our ap- 
pearance here is specifically lim- 
ited to the making of this state- 
ment which we feel is due out of 
respect for this national labor | 
board.” 

With this declaration, the exec- 
utive vice-president of General 
Motors, and other representatives 
of the industry left the room. 
Their preparations to depart} 
brought from William F. Collins, | 
A. F. of L. Detroit organizer, the 
demand that the labor board con- 


tinue Knudsen on the witness 
stand for questioning. 
The board, however, conceded 


its powerlessness to do so and in 
this action tacitly admitted itself 
without authority to handle the 
situation further. 

E. A. Barit, vice-president of the 
Hudson Motor Co., followed 
Knudsen and, like the latter, con- 
fined his appearance to the pre- 
sentation of a formal statement. 
His testimony followed the same | 
lines as that of the General Mo- 
tors spokesman; namely, that the | 
company had conscientiously lived | 
up to the labor provisions of the 
automobile code, that it had not 
intimidated nor coerced employes 
into the ranks of a company 
union, and that he knew of no 
disputes between workers and} 
company officials. 

A drama of futility was written | 
in the performance that followed | 
immediately. 

Father F. E. Siendenburg, vice- 
chairman of the Detroit regional 
labor board, ignored Barit’s state- 
ment that he preferred to rest his 
case with the reading of his pre- 
pared remarks to ask the witness | 
a question. The witness did not | 
reply. 

Arthur Greer, representing the 
Hudson local of the A. W. U., de- | 
manded of the board the right to 
ask Barit how his union might ob- 
tain a conference with company 








executives. The Hudson repre- 
sentative repeated his statement 
that he rested his case on the 
formal presentation. 

At this point, Collins injected a 
query as to whether the board was 
satisfied with this attitude of the 
companies. Replying for the 
board, Louis E. Kirstein, acting 
chairman, declared that each side 
had the right of presenting its 
case as it wished. To Collins’ fur- 
ther protest that the manufactur- 
ers should not be allowed to leave 
without outlining a procedure for 
discussing the issues with the 
union representatives, Barit re- 
plied: 

“Without altering our position 
of appearing at discretion, we sug- 
gest that the evidence presented 
be perused carefully. We feel we 
can add nothing to your knowl- 
edge. We are willing to remain, 
but we cannot change our com- 
pany’s position.” 

Collins insisted the board de- 


termine how the workers might | 





obtain a conference with the man- | 
ufacturers, and demanded that it | 


bring the manufacturers’ repre- 
sentatives back for questioning by 
the board. 

A recess was taken to consider 
the request, after which the board 


delivered the following opinion ex- | 
pressed by its vice-chairman, Clay | 


Williams: 

“We have to follow 
procedure, and the first part of 
that is the taking of testimony. 
The first phase is the record-mak- 
ing phase. The board sits by, 
leaving both sides to present their 
cases. We have not dictated to 
either of you, Mr. Collins, or to 
the manufacturers. 

Labor, as the complainant, pre- 
sented its case first when the 
hearing opened dramatically on | 
Wednesday morning. In sharp 
contrast with the small corps of 
representatives of the manufac- 
turers, which numbered 10, the 
workers group marshalled a force 
of 100 witnesses in the hearing 
room. 

William J. Collins, A. F. of L. 
organizer in Detroit, was the 
first witness. After reading what 
he described as the original leaf- 
let on the union campaign of 
organization, which attributed 
the drive to the Recovery Act’s 
provisions relating to  labor’s 
rights, he lost no time in accus- 
ing the companies united in the 
NACC of undertaking to form 
company unions as a counter to 
the A. F. of L. movement. Ford 
was exempted from this blanket 
charge. 

Union Demands 


The witness then set forth 
eight demands as embodying the 
formula for settling the contro- 
versy. These were: 

That the manufacturers agree 
to deal with A. F. of L. unions as 
an organization when their mem- | 
bership includes a majority of 
plant workers. 

That the national labor board 
shall at once set a date to deter- 
mine the preference of the in- 
dustry’s workers with regard to 
type of representative union. 


That all workers discharged 
for union activities be rein- 
stated. 


That existing wage and work- 
ing conditions shall not be low- 
ered without negotiations. 

That immediate consideration 
be given to demands for wages 
and working conditions presented 


| by union representatives, 


That service seniority shall 

| prevail in connection with the 

dismissal and rehiring of em- 
ployes. 

That union_ representatives 


shall have joint jurisdiction with 
company executives in adjusting 
disputes on the price rating and 
timing of piece-work. 

That the national labor board 
shall arrange an impartial survey 
of the speed of working. 


Company Unions 


Collins was followed by Arthur 
Greer, president of Hudson Fed- 


a certain | 


| 





| 


Dodge Plant Gets “Lit Up” in a Big Way 


Td 


A 


oT ae. 





eee t 


be ear ry 


More jobs increasing business, expanding payrolls —are all suggested by this view of a Dodge plant 


illuminated for night work. 


Night forces are busy revamping production facilities in preparation for 


increased output of the new Dodge models for 1934. 





eral Labor Union, Local 18312, 
and John Bailey, president of the 
Buick local of the same union. 
Both testified that the companies 
for which they worked initiated 
and carried out plans for com- 
pany unions and persistently op- 
posed the A. F. of L. effort to 
organize their workers. Each of- 
fered evidence purporting to show 
that employes active in the out- 
side union were discharged. 

Testimony of the same general 
character was offered by Al 
Cook, president, and Charles M. 
Schang, secretary, of the A. F. 
of L. organization at the Fisher 
Body Co. Both accused the com- 
pany of using coercion in behalf 
of the company union and of 
discharging employes who _ op- 
posed the firm-sponsored organi- 
zation. 

Other labor witnesses declared 
similar activities were encount- 
ered at the Chevrolet, AC Spark 


Plug, Marvel Carburetor, and 
duPont companies. 

Three representatives of the 
Chevrolet company union, or 


works council, Fred Curry, Ralph 
Kruse and O. W. Berggren, of- 
fered testimony quite the reverse 
in character. Kruse declared 
that 28 representatives of the 
company union were in Wash- 
ington for the hearing at their 
own expense, being paid only 
their normal wage while absent 
from the plant. All testified of 
marked benefits that had come 
to employes through the company 
union and denied that coercive 
or intimidating practices were 
evident in its formation. 

John F.. Hutchinson, representa- 
tive of the Buick company work- 
ers’ organization, flatly denied 


| interference on the part of plant 


executives in the formation of 
the Works Council. 


D 


odge Dealers Deliver 


4732 Units Week of Mar. 10 


Detroit, Mar. 16. 
week ending Mar. 10, Dodge deal- 


During the | shows an increase of 439 per cent. 


Dodge dealers’ deliveries for the 


ers delivered 4,732 vehicles (3,900) first 10 weeks of 1934 totaled 29,- 


passenger cars 
as against 3,886 cars and trucks 
delivered during the preceding 
week, a gain of 846 units, or 21.8 
per cent. Compared to the busi- 
ness done in the corresponding 
period of 1933, the delivery 
volume of the latest report week 


Chevrolet Hits 
Rapid Pace in 


and 832 trucks), | 


Early March. 


Detroit, Mar. 16.—Retail deli- 
veries of Chevrolet passenger 


cars and trucks the first ten days 
in Mar. totaled 21,500 units, ac- 
cording to telegraphic reports re- 
ceived from field sales officials 
by William E. Holler, general 
sales manager of Chevrolet 
Motor Co. 

This represents a 250 per cent 
increase over the same 10-day 
period in Mar., 1933, and an in- 
crease of more than 70 per cent 
over the first ten days in 
ruary of this year. 

“Although production has reach- 
ed 4,000 units per day,” said Mr. 
Holler, “we have been unable as 


Feb- | 


yet to catch up with the public | 


demand for the new Chevrolet 
models. Thousands of retail or- 
ders are in the hands of our 
dealers right now and each day 


hundreds of orders are reported | 


to the central office.” 


More Than 500 Dealers 
View New Ford Trucks 


—=—————_ 


Detroit, Mar. 16.—More than 500 
Ford dealers of Michigan and 
northern Ohio arrived here to- 
day to attend a preview of new 
Ford V-8 trucks and commercial 
cars for 1934, which shortly will 
go on display in Ford showrooms 
throughout the U.S. The preview 
is being held at the Ford High- 
land Park commercial exhibit. 

The dealers will be among the 
first in the country to view the 
display of commercial cars which 
the Ford Motor Co. has brought 


out to meet the widest variety of | 


commercial hauling requirements. 
On Saturday and Monday, sev- 
eral hundred fleet owners from 


the Detroit metropolitan area and | 
| other points will attend a similar 


showing of the new trucks, and 


860 passenger cars and trucks, as 


oe 14,083 deliveries made in 
the 


same 10 weeks of 1933—an 
increase of 15,777 units. 

Dodge truck deliveries 
from 807 in the first 10 weeks 
of 1933 to 6,448 in the same period 
of 1934. 


Keep Plant Men 
At Top Speed 


Detroit, Mar. 16..-There are suf- 
ficient actual sales orders for 
new La Salle cars at the Cadillac 
factory to keep the plant on Clark 


avenue operating constantly for 
the next three months on La 
Salle production alone, J. C. 


Chick, general sales manager, has 
announced. 

For this reason manufactur- 
ing schedules are constantly being 
revised and speeded up, Mr. Chick 
said. During the present week 
the daily production will reach 
approximately 85 cars a day on 
La Salle alone, but it is expected 
that this daily total will rapidly 
be increased until production 
catches up with the demand 
aroused by this newest car in 
the upper medium price field. 

Plant production finally caught 
up last week with the advance 
orders that had been received 
on the Cadillac V-8 and immedi- 
ate deliveries are now being made 
by dealers all over the country 
on this car. Production on the 
Cadillac V-12 and on the V-16 
will also be stepped up during 
the balance of this month, Mr. 


| Chick said. 


will inspect the various features | 
that have been developed in the} 


new Ford V-8 commercial cars. 

Sixty Ford V-8 trucks, of all 
body styles and types, will be on 
display at the preview. 

New full-floating rear axle, im- 
provements in the special type 
V-8 truck engine and newly de- 
signed front end are among the 
features of the 1934 Ford V-8 
truck. A wide range of body 
types, from the pick-up and sta- 
tion wagon on the commercial 
chassis through the various panel 
deliveries and stake bodies to the 
heavy duty express and dump 
trucks, is provided to fill all haul- 
ing needs. 


Willard Battery Starts 
Increased Wage Schedule 
Cleveland, Mar. 16.—A_ sched- 
ule of increased pay and reduced 
hours was announced today by 
the Willard Storage Battery Co., 
of this city. A 36-hour week with 
the same pay as for the present 
40-hour week would be introduced 
Mar. 18. for all hourly rate em- 
ployes. Approximately 1,000 em- 
ployes will be affected, it was 
said. The change will bring the 
hourly pay to a point above that 
of 1929, company officials de- 


| clared. 


rus.* 
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Dealer Code Also Stops Buyers’ 


Attack to Break New 


Outlaws Demands for Concessions in Form of Acces- | 


sories, Cuts on Commission, and Special Service 
To Keep Trade on an Even Keel 


(This is the fourth of a series of articles which will appear weekly 
in ADN in which William Ullman looks analytically at the various 


provisions of the automotive 


retail trade's 


code of fair compe- 


tition from the standpoint of their practical meaning.) 


By WILIAM ULLMAN 





Washington, Mar. 16. 


Standardization of used car al- 


lowances, outstanding though it may be, does not repre- 
sent the only contribution of the automobile dealers’ code 
to a sounder price structure. 

New car prices, too, are brought within the purview 
of the code of fair competition and in a fashion designed 
to eliminate practices which contributed significantly to 


the near scuttling of the trade in the recent past. 
used car,@- 


as in the case of the 
the code esays to standardized 
prices on the new vehicle; in 
the case of the former the stand- 
ardized price being the one which 
the dealer pays for the vehicle, 
the latter the price for which 
he sells it. 


ing rules is one which says: 
“No dealer shall sell a new car 


| allowance 


Just 


offer or give any gratuity, com- | 
mission, service or accessory for | 
cus- | 


the purpose of inducing a 
tomer to purchase a car.” 

As in the case of the used car 
standardization, 


‘ : | wings of the dealer’s individual- 
First among the code’s market- | 


for less than factory list prices, | 


plus extra for equipment at listed 
prices, an amount equivalent to 
rail transportation and handling 
charge to point of delivery, plus 
ali taxes paid by said dealer.” 
Behind those words, which rep- 
resent an ideal of business con- 
duct that was held by many in 
the trade as embodying the hope 


of salvation, is the force of law. | 


To ignore them is to violate the 
law and to invite prosecution and 
penalty. The violator, both as a 
warning to him and a reassur- 
ance to the dealer who conducts 
his enterprise on a_ reputable 
basis, can be certain that this 
is the case on the basis of an 
action taken by the National 
Compliance Board of the NRA 
during the past few days. 

The case, the first test of its 
kind under the dealers’ code, in- 
volves the New York dealer 
handling a car in the low medium 
price group. The delivered price 
of the model under the code re- 
quirements, is $1,007. The com- 
pany is accused of having sold 
it for $873. Considering all of 
the evidence laid before it, the 
board voted unanimously to refer 
the case to the United States 
Department of Justice for pos- 
sible legal action. 

Here again, speaking through 
the code of the retail trade, its 
foresighted members have said 
that one of the fundamental re- 


ism have been clipped. 
quired to think, not whether the 
deal he is about to make is ex- 
pedient for him, but whether it 
is for the collective good of the 
entire trade. 

The code gives a spine to those 
dealers who lacked one before. 
They no longer have to look 
within themselves for the power 
to say “no” to the proposal of a 
profitless sale. Many of them 
demonstrated their complete 
ability to find this power under 
the old system. Of these, some 
who could not muster up enough 
courage to scorn a deal dictated 


by the buyer on his own terms | 


owed their attitude to the knowl- 
edge that if they did so, some 
other dealer would be weak 
enough to capitulate. They had, 
as they saw it, a choice of two 
losses. One was the complete 


| deal; the other most of the profit 


quirements for successful opera- | 


tion is uniform prices; uniform, 
that is, in that the price to the 


buyer shall be composed of iden- | 
tical elements in the case of every | 


dealer. 
In this provision of the code, 
the purchaser is stripped of some 


along Automobile Row. His dis- 
position to bargain, encouraged 
by the willingness of so many 


dealers to do business by that | 0. code authority and the 


is drastically curtailed. | 


method, 

No longer can the buyer ask 
for a bribe in the form of a spare 
tire before he will sign the order 
blank on the dotted line. It 


is true of his erstwhile frequently 
made request for a concession in 
the form of an excise tax pay- 
ment by the dealer, of this or 
that accessory, or, worst of all, 


is | 
against the law. The same thing | 





a part of the dealer’s discount or | 


the salesman’s commission on the 
deal. 


All these practices 


are out-| 


lawed by the code and the dealer | 


who indulges them is an outlaw. 
The second provision of the 
marketing rules of the code 
merely adds to the explicitness 


of the first in that it states spe-| 


cifically what is implied in the| 
other. It reads: 
“No dealer or _ representative | 


(and the dealer is responsible for 
the actions of his sales represen- 
tatives 


in this connection) shall 


on it. They chose the latter as 
the lesser of the two evils. 
Through the code of fair com- 


petition, the dealer no longer 
speaks for himself but for the 
trade collectively. He is not a 


free agent to manage or misman- 
age his business as he sees fit. 
He must manage it in accordance 
with prescribed principles that 
operate for his good because they 
first operate for the benefit of 
the majority. That constitutes 
the philosophy of the New Deal, 
not only as it applies to the re- 
tail automobile trade but to all 
other business and _ industrial 
enterprise. 

There is but one exception to 
the rule of selling at the specified 
standard price. That is the one 
which relates to the sale of new 


cars that have been discontinued | 


or are about to be discontinued. 
Even in this case, however, the 


: : | dealer is not allowed to use his 
more of his erstwhile dominance | 


below 
have 
State 
deal- 
man- 


own discretion. Such sales 
standard price lists must 
the sanction both of the 
advisory committee of the 


ufacturer. 

The blunt truth of the code 
provisions on prices is that they 
have ended the _ horse-trading 
technique of doing business. 

(The fifth article of this series 


will appear in ADN Saturday, March | 


24.) 


Olds Motor Acquitted 
Of Charge in U. S. Court 


Lansing, Mar. 16.— Advices 
from Detroit state a jury in Fed- 
eral Judge Arthur J. Tuttle’s 


court, Mar. 13, acquitted the Olds 
Motor Works of this city of a 
charge of violating the Elkins 
act. The company was charged 
by the government of having ob- 
tained 40-foot freight cars from 


the Grand Trunk and Michigan 
Central railroads while paying 


for 36-foot cars. The firm con- 
tended it had ordered the 36-foot 
length. 


the | 


He is re-| 


in- | 


Car Prices 








New Financing Bill 
Hits “‘Loan Sharks” 


Denver, Mar. 16.—Adop- 
tion of the new municipal 
“loan shark” bill now be- 
fore the city council would 
wreck the time - payment 
business of automobiles and 
others selling on_ time, 
Mayor George D. Begole 
was told this week. The 
protest was made by a com- 
mittee of the Denver Auto- 
mobile Dealers’ Assn. 

Under the council’s bill, 
loans in amounts less than 
$500 would not draw inter- 
est of more than 1 per cent 
a month, or 12 per cent an- 
nually. The bill provides 
that interest would have to 
be computed on the unpaid 
balance of the loan, and 
could not be compounded. 
No registration, brokerage, 
or other service charges 
could be made by the loan 
company except a $1.00 in- 
spection fee. 


























Plymouth Sets 
| New Record For 
Car Shipments 


Detroit, Mar. 16. Domestic 
shipments of 10,030 Plymouth cars 
for the week ending Mar. 10, is 
the largest single week’s ship- 
| ments in the history of the Plym- 
outh Motor Corp., H. G. Moock, 
general sales manager, 
here today. This shipment record 
is nine times greater than the 
same week of last year. 

Delivery of 6,614 Plymouth cars 


at retail during the week is an} 


increase of 30.2 per cent over the 
previous week and more than five 
times greater than the same week 
of 1933. This delivery point was 
not reached last year until June, 
which is usually considered the 
peak of the selling season. 

Unfilled Plymouth orders up to 
and including Mar. 14 were 64,996 
as compared with 10,936 unfilled 
orders the same date of last year. 
These figures include domestic, 
export and Canadian. 


Federated Sales Service 
Takes on Parts Line 
Boston, Mar. 16..-The Federated 
Sales Service, of this city, has 
announced its appointment by a 
manufacturer of a complete au- 


tomotive parts line to aid the 
manufacturer in building up a} 
national sales organization of 


manufacturers’ agents. 

This company makes ammeters, 
oil gauges, heat indicators, igni- 
tion coils, condensers, cutouts, 
toggle and push button switches, 
aircraft terminals, stop light 
signals, directional signal lights 
and trouble lamps. 


‘New De Sate Showroom 


To Open Sat. March 23 


Detroit, Mar. 16.—The formal 
opening of Detroit’s newest De 
Soto-Plymouth showroom, which 
| includes one of the largest and 
most modern servicing plants in 


the country, will be held the week | 


beginning Saturday, Mar. 24, 


Louis Rose, president of the com- 


pany bearing his name, an- 
nounced today. 

The opening of this showroom 
will mark the formal presenta- 
tion of the new Airflow De Soto 


by all Wayne County dealers. 


Each one is planning open house | 


during the week. 

The new Rose building provides 
more than 100,000 square feet of 
space on its two floors and roofs. 





1|| Johnson 


reported | 


A. R. Glancy Joins 
NRA Code Staff 


As Administrator 


Detroit, Mar. 16.—Gen. Hugh S. 
announced Wednesday 
| the appointment of A. R. Glancy 
as administrator 
of NRA division 
two, affecting 
heavy and capi- 
tal goods indus- 
tries. Mr. Glan- 
cy will be in 
charge of all 
codes pending 
or in effect for 
such industries. 

He _ succeeds 
W.A. Harriman, 
who has been 
named special 
assistant to Gen. Johnson on com- |} 
pliance problems, executive per- | 
sonnel, and code authority prac- 
tices. 








A. R. Glanecy 


te 








Mr. Glancy was formerly presi- | 
dent of Oakland Motor Car Co. | 
and vice-president of General 
Motors, terminating these connec- 
tions in 1930. 


During the late war he was| 
commissioned to build the Old 


Hickory powder plant in Tennes- 
see, for the du Ponts. At the 
close of the war, with the en- 
trance of the du Ponts into Gen- 
eral Motors, Glancy was sent to 


reorganize various plants ac-| 
| quired by General Motors in 


Ohio, Indiana, and Wisconsin. 


Buick Names Schenck 
New Chief Metallurgist 
Detroit, Mar. 16.—Harlow H. 
Curtice, 
Motor Co., has announced the ap- 

| pointment of Robert B. Schenck, 


president of the Buick | 


| ing ourselves 





| burgh Crucible Steel Co., as chief 
| metallurgist. 

With the appointment, which 
was’ effective March 1, Mr. 


Schenck returns to a post in the| 


Buick organization he had held 
previously for nearly 17 years. 
He entered the automobile indus- 
try as chief metallurgist for the 
Weston-Mott Co., Flint, axle man- 
ufacturers, in 1915 and in March 


1918 became asisstant and later 
chief metallurgist of the Buick 


Motor Co. 


Road Racing is Again 
Proving Popular Sport 
Washington, Mar. 16._-The pre- 
diction a week ago of Capt. 
Eddie Rickenbacker, chairman of 
the contest board of the AAA 
that specially consiructed 
racing courses would soon dot the 
nation has sent motor car man- 
ufacturers to their history files 
to dig up data on famous road 
races, a popular sport a few years 
ago. 
The renewed interest in road} 
| racing was proved a few weeks 
ago when a 250-mile stock car 
run on a specially constructed | 
course at Mines Airport, Los 
Angeles, drew 78,000 persons. 


ee 









Hudson Co. Has 
Biggest Week 
Since July, *31 


Detroit, Mar. 16.—For the week 
ending Mar. 10, retail sales of 
Terraplanes and Hudsons totaled 
1,380, as announced by Chester G. 
Abbott, general sales manager of 
the Hudson Motor Car Co. 

“We have to go all the way 
back to the first week of July, 
1931, to find a sales figure as high 
as that recorded during the past 
week,” stated Mr. Abbott. “The 
fact that this volume has been 
reached in March with a heavy 
bank of orders ahead of us, 
speaks well for business through- 
out the year. 

“Sales of Hudsons and Terra- 
planes are not only running high 
in comparison with our own per- 
formance of previous periods, 
but we are showing a material 
improvement in our position in 
the industry. Here in Wayne 


| County, the home of the automo- 


bile, Hudson-built cars ranked 
fourth in sales volume for the 
first half of March. We are find- 


in fourth position 
in other important centers. Re- 
ports which I have just received 
indicate that we hold this same 
position in Buffalo, Richmond, 
Cleveland, Minneapolis, and St. 
Paul. We are third in Salt Lake 
City. Our export demand also is 
far ahead of last year.” 


Dodge Announces 
New Appointment 


In Sales Staffs 


Detroit, Mar. 16.—T. E. Jarrard, 





recently associated with the Pitts- | manager of the Kansas City re- 


gion of the Dodge Brothers or- 
ganization, announces the ap- 
pointment of George Kavanaugh 
as district representative in the 
newly-created Sioux Falls dis- 
trict of the Kansas City region. 

At the same time, news comes 
from J. W. Hutchins, manager 
of the Detroit region, of the ap- 
pointment of A. C. Graham as 
district representative in the 
south Detroit district. Mr. Gra- 
ham succeeds K. A. Ridenour, who 
has been transferred to Cleveland, 


| as Cleveland city manager. 


road | 





The 30,000 square feet on the roof | 
may be used for temporary car | 
| storage. | 
| The service department will be | 
| manned by one of the 
service station crews 
Detroit. 

A number of special features 
have been arranged through co- 


largest | 


Plymouth executives. The “His- 
tory of Transportation,” which de- 
| picts the mode of travel from 
pioneer days to the present will 
be exhibited. A modern “wind 
tunnel,” wherein the Airflow De 
Soto was born, will also be ex- 
hibited. 


operation of both De Soto | 


The appointment of L. F. Tur- 
ney, as truck representative in 
the Abilene, San Antonio and 
Amarillo districts of the Dallas 
region, is reported by J. A. 
Bishop, Dallas regional manager 
of Dodge. 

Two appointments in the Pitts- 
burgh city district as announced 
by reginal manager C. W. Chap- 
man are of E. A. Granroth, 
who will function as truck rep- 
resentative, and F. C. Thompson, 
who now is district representative 
in the recently-created Erie dis- 
trict of the Pittsburgh region. 

St. Louis now has a south St. 
Louis district, for which C. B. 
Gilder has been appointed repre- 
sentative, according to V. D. 
Benedict, manager of the St. 
Louis region. 

In the Boston region a new 
subdivision known as the Man- 
chester division has been created, 
as announced by regional man- 
ager W. T. Murphy. C. A. Brophy 
has been appointed Manchester 
district representative. 


Paulins Tool Co. Taken 


Over by Dayton Firm 
Dayton, Ohio., Mar. 16.—City 
Machine & Tool Works, of this 
city have acquired the Paulins 
Tool & Engineering Co., Detroit, 


in greater| manufacturers of drill jigs and 


standard locks, and are now 
manufacturing an improved line 
of standard drill jigs and stand- 
ard locks under the trade name 
of Cimatool-Paulins. , 

Stocks will be maintained both 
at the factory in Dayton and at 
the Detroit office, 410 Stormfeltz- 
Loveley building. Frank U. Paul- 
ins remains with the Detroit of- 
fice in an engineering and sales 
capacity. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Senator Wagner and Section 7-A 


S ENATOR WAGNER of New York, the immigrant boy 
who made good in a big way in the big city, is in him- 
self an outstanding testimonial to the opportunities 
offered under the system which he would now seek to 
change. It is with no intention of damning the Senator 
with faint praise that we refer to his past record as a 
legislature as brilliant. His rise from the estate of poor 
immigrant boy to the highest office in the land which can 
be held by a person born abroad is an inspiration to the 
youth of our country. 

Bob Wagner, as he is affectionately called in the York- 
ville section of New York City, has earned his spurs. It 
is unpleasant to disagree with a man whose breadth of 
vision has been demonstrated in such admirable measures 
as the Widow’s pension bill in New York, the old age 
pension bill and others. But the Wagner bill now pending 
in Washington is so far reaching and so absolutely op- 
posed to the fundamentals of our system, the system under 
which Senator Wagner rose from immigrant to Senator— 
that we cannot let it pass unchallenged. 


The Wagner bill makes possible by sanction rather than 
by force the complete unionization of the country regard- 
less of whether or not labor itself wants to unionize. 
Under its sanctions and guarantees the American Federa- 
tion of Labor would be enabled eventually to force labor- 
ers to join its ranks and pay tribute to it. Under this 
bill the control of industry could pass from the hands of 
its present directors into the hands—not if its employes— 
but its employes’ bosses, the labor organizer. 


The purpose of the entire program of national recovery 
has been to weed out the unfair practices and put industry 
back on a sound efficient basis to the end that more men 

-~may be employed, more wages paid, more markets created 
with the resultant greater earnings, higher wages and 
increased employment. Is there plausible reason to as- 
sume that labor can better direct our industries than those 
men who have had years of experience in this line? 


The Wagner Bill was designed to put teeth in Section 
7A of the NIRA. But apparently it goes far beyond even 
this broad grant to labor. In Section 7A employes are 
guaranteed the right to bargain collectively through rep- 
resentatives of their own choosing. Under the Wagner 
bill this right is still guaranteed, providing the worker 
chooses the American Federation of Labor. Section 7A 
gives nothing to industry. It was not intended so. The 
purpose of it was to give something to labor. We think 
Senator Wagner could look well at Section 7A to see what 
the Wagner Bill would take from those it seeks to save. 
Industry under this bill is given no consideration. Indus- 
try should pay in kind and defeat the measure before it 
becomes law. 


Labor Leaders In Reverse 


a made by labor leaders in Washington dur- 
ing the week should indicate to any thinking work- 
ing man that these gentlemen are interested not in the 
welfare of the “down trodden” laborer but rather in the 
advancement only of their own power. Is it not time to 
put a little reverse English on Setion 7A to insure workers 
their right to representatives of their own choosing? 


FREE 
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By Cliff Knoble 





HERE’S 
synthetic 
suckers are stil 


Henry’s promised 
cow? A lot of 
1 waiting for it. 
+ * 
A 1924 automobile advertise- 
ment proclaimed that vibration 
had been eliminated. A 1934 ad- 
vertisement for the same car re- 
ports that vibration has been 
eliminated again. Dang these 
hereditary ailments, anyway! 
ok * a 
Daffy Definitions 

Merchandising: Bawling out 
salesmen for not developing more 
prospects, while ignoring all con- 
tact with old customers. 

* * * 

Some of our most eminent pro- 
fessors and radio divines appear 
to be insistent advocates of our 
paying out more than we take in. 
Our own methods recommend 
that we’d be more susceptible to 
a demonstration! 

* ke te 

Correct this sentence: “Now, 
my dear,” remarked friend hus- 
band to his wife in the rear seat, 
“you know I’m not much of a 
driver, so please be sure to cor- 
rect and advise me.” 

* Pa 4 

Some dealer has missed a pub- 
licity stunt that could be guaran- 
teed to jam his showroom, by not 
extending special invitations for 
his display of new models, to the 
members 


colony. 


of a nearby nudist 


Nominations for the Most 
Useless Thing in the World 
“Advice on how to run my busi- 
ness profitably from a_ factory 
that isn’t giving me automobiles.” 
John Q. Dealer. 


Now that knee-action front 
wheels have taken so much of the 
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AND GET 
MORE EGGS 
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Fools Never ‘Read ‘Fables! 
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In This Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 





shock out of riding, by all means! }uncheon 


let’s have knee-action easy pay- 
ments. 


There was once a dealer who 
worked out a method of employ- 
ing more men, at higher wages, 
to do less work. He went broke. 
Now the government is trying it. 
Brain trust? Fooey! 


After pricing government liquor, 
a man can’t feel very much out- 
raged over such piddling profi- 
teering as the gasoline tax. 

ok * a 
Queer Queries 

Dear CK—-What has caused my 
springs to become so weak? 
Curious Clem. 

Better see your repairman for 
a thorough diagnosis, although 
it’s probably nothing worse than 
a simple case of spring fever. 

* cd cS 

“Oppressors of labor” might be 
still more oppressive if they had 
good “organizers” to think up 
demands for them. 

co cS aK 

We've been expecting this one. 
Agitation has started to re-name 
a famous road the “Mae West 
Highway,” because of its beauti- 
ful curves. 

* a * 
Dumbbell Ditties 
I still contend that I can drive 
As good as any man alive, 
Though once, to prove how good 
I am, 
I sped around a traffic jam, 
And came to an inglorious stop 
When halted by a traffie cop. 
I still know HOW, as I’ve insisted, 
It’s WHERE and WHEN that 
gets me twisted. 
oo a * 

ALL THIS LABOR agitation 
comes at a good time of the year, 
considering the dandy pile of 
ashes I have in the basement. 

a a * 

We can get a better check on 
production when Pontiac puts 
their sparrow family up on the 
poster boards, 


It was my pleasure to read 
Chris Sinsabaugh’s very humor- 
ous paragraph in “Sparks” re- 
garding the return of George H. 
Robertson to the automobile 
business as_ vice-president of 
Theodore Luce, Inc. 

I feel you would be interested 
in the result of the luncheon at 
which it was my pleasure to pre- 
side. Charlie Larson, Billy Colt 
and G. O. Simons represented the 
old timers and the luncheon was 
most interesting as there was 
considerable reminiscencing about 
the days when we were much 
younger than we are now, and 
were not bald, grey-haired, and 
had not grown beards! 

I know it made George Robert- 
son very happy, and I think every 
one who attended the luncheon 
felt the same way. It is gather- 
ings such as this which made the 
industry here in New York what 
it is, and it is my hope that this 
very fine spirit will continue until 
we pass to the Great Beyond. 

I always have that very fine 
publication of yours uppermost 
in my mind, and I read it almost 
word for word.—Harry G. Bragg, 
general manager Automobile 
Merchants Assn., New York. 


Uniform Fees 

Georgia licenses for 1934 cost 
only $3.00, I notice in your column 
a “Word in Edgewise.” And nat- 
urally thousands are flocking to 
take advantage of this worth- 
while reduction in the price of 
tags. What is more natural than 
to shove off a burden when it 
gets too heavy. The cost of 
plates in states other than Georgia 
has mounted to such a point that 
it really is a burden to many 
owners who have trouble scrap- 
ing up gasoline money, let alone 
exorbitant license fees. It seems 
to me, and I’m no mathematician, 
that with the gasoline tax as high 
as it is, the states could well af- 
ford to fix an equitable tag fee 
within the reach of the average 
man, and make it uniform.—J, H. 








Tax Talks 

Your Uncle Sammy gouged 
about $250,000,000 from the pock- 
etbooks of motorists last year in 
special taxes—in addition to the 
special state and local taxes col- 


| lected from the motoring public, 
|in all totaling more than $1,000,- 


000,000! And this sum was in 
addition to all the ordinary taxes, 
income and general taxes, levied 
just as much on motorists as on 
other citizens! 

The trend of motor car owner- 
ship is downward. Of the 24,136,- 
879 vehicles registered in this 
country Jan. 1, 1933, 7,297,000 were 
more than seven years old. In 
1932 registrations decreased six 
and one-half per cent under 1931, 
while registrations outside this 


(Continued on Page 14) 
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By the Publisher 





FEW TRADE PAPERS have 
issued “extra editions” such as 
we did yesterday when it be- 
came apparent that the whole in- 
dustry, manufacturer and dealer 
alike, was being threatened by a 
condition which might spell not 
only a complete demoralization 
of our business, but a threat to 
the entire Roosevelt recovery 
program. 

* *z * 

LESS THAN 24 hours elapsed 
from the time we decided that 
it was clearly our duty to carry 
the full story of the bitter battle 
to our readers, until the edition 
was completely in the mails and 
being rushed to every corner of 
the United States. That, we be- 
lieve, establishes something of a 
record for a business paper of 
less than daily frequency. 

* * a 


THIS EXTRA EFFORT on the 
part of the men and women who 
write, put in type, print and mail 


(Continued on Page 14) 
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DYNAMOMETER LABORATORY 





THE BOHN 


The modern Bohnalite Cylinder Head is not just another casting. Back of each design is a 
wealth of research, scientific data and highly specialized experience. 


To properly incorporate a Bohnalite Cylinder Head in a given engine, Bohn engineers make 
a complete engineering analysis of each individual design. 


This analysis covers carburetion, manifolding, ignition and many other vital details in order 
to obtain a completely balanced engine. 


To accomplish this requires modern equipment and the Bohn engineering staff is provided 
with the up-to-date Dynamometer Laboratory pictured above—containing the most 
modern Dynamometers and auxiliary equipment available. 


The result of all this is the modern Bohnalite Cylinder Head tailored to fit each job, so 
as to give it the maximum efficiency of modern design. 





4 
4 





If the car you are selling is equipped with the Bohnalite Cylinder 


Head, lay stress on its super performance—economy— 
increased horsepower. Explain that premium fuels are i re py : 


unnecessary to eliminate knock or ping —in short show how 


a Bohnalite Cylinder Head makes the 1934 automobile really anf fe ; Ad D eo R bed EAD ae 


modern. Bohn Aluminum & Brass Corp., Detroit, Mich. 
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Says 1934 Car Sales Will 
Reach Half 


oo 





New York, Mar. 16.—How many | 
increased car units over 1933) 
can the 1934 market absorb? 
Preliminary actuary tables com- 
piled by John F. Sherlock, presi- 


dent of Sherlock & Arnold, in-| 
dicate 500,000 as the minimum | 
number of increased unit car 


sales dealers can expect to make 
providing the confidence reflected 
in the 1934 market continues. 


Sherlock contends that a com- 
prehensive digest of past results 
with the governing conditions of 
today indicate that his forecast 
of 500,000 increase is conservative. 
It may and can, he says, reach 
twice that number. He adds: 

“While the number of auto- 
mobiles in use during the past 
year was 438,157 less than pre- 
vious year, this represents but a 
small percentage loss of .01813 
and indicates a substantial up- 
turn in replacement gains from 
the total replacement loss of 
1,677,224 for 1931. 

“The greater losses occurred in 
the ‘first ten’ ranking states of 
east and middle east regions and, 
strangely, the highest percentage 
of loss among these is in the 
“home of the automobile,” Michi- 
gan, .05539 or 62,856 units; Indiana 
showing .03189 or 25,407 units. 
The detailed table shows the 
ranking of the first ten states in 
total registrations and their po- 
sition in respect to gain or loss 
for the year 1933, comparable 
with the total for the balance 
of the country. 


|and February of last year while 
| DeSoto 
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Million Mark 
‘ar Sales Gain 
93° in Marion 


Indianapolis, Mar. 16.—New 
car and truck sales in Marion 
| ® : 
| county (Indianapolis) showed 


| encouraging improvement during 


| February in spite of diverse wea- 
ther conditions and a_ general 
shortage of new models, acccord- 
ing to figures just released by the 
Indianapolis Automobile Trade 
Assn. 

Passenger cars made a 23 per 
cent gain over a year ago while 
trucks slightly more than doub- 
led the figures for Frebruary of 
1933. In the used car division, 
however, activity subsided from 
the January spurt which carried 
the total to the highest point 
since last August to fall to the 
total of 777 against 1,030 for the 
previous February. The decline 
is merely a reflection of a gra- 
dually depleting stock of good 
used cars in the hands of dealers, | 





: | i i. 
February’s new car business | tor car sales in 


likewise made a 20 per cent gain|the English 
over January although in the| market is now 
commercial field there was a/|dying down to 


|a degree which 
}in turn benefit- 
|ting American 
products of all 
kinds, in the 
{opinion of John 
|F. Mauro, Eu- 
;opean sales 


slight falling off. 

Chevrolet, Ford, Plymouth and 
Dodge—leaders of the volume 
division—all made healthy gains 
over both January of this year 


and Oldsmobile — two 
other highly popular products in 

the local market-—-marked time | menegsr of the 
because of the lack of avail- | PP Motor Car 


ability of ae aaeonaaees Mr. Mauro declares that Ameri- 

| can cars are well thought of all 
over Europe. They are, he says, 
regarded as being representative 
of the best standards of manu- 
facture and workmanship. How- 
ever, he points out, there are 





F. Mauro 


J. 


Federal’s European Mgr. 
Visits Detroit Factory 


Detroit, Mar. 16.—Nick Free- 
man, European sales manager of 
the Federal Motor Truck Co. for 





Units Gain 
SMS, ksieie ess 20,931 .01062 
i ae 1,146 00096 | 
Units Loss 
ee 15,002 .01871 
8 N. Jersey 16,565 .01931 
ee 36,447 .02151 
eee 38,694 .02592 
i ae 43,119 .02707 
1 N. York 66,262 .02956 
10 Indiana .... 25,407 .03189 
sae 62,856 .05539 
First 10 states. 282,275 .02049 
Balance U.S... 155,882 .01501 
Total registration 
BN kc uia's «0 8 438,157 .01813 


Substantial sales and manufac- 
turing gains in new cars during 
1933 make it difficult to fully 
understand the larger percentage 
of loss in Michigan unless it can 
be traced to economic conditions 
affecting other industries in the 
state which have suffered from 
depression conditions and par- 
ticularly the small farms in that 
region. 

With but “normal” mortality 
and the minimum increase in 
1934 sales, estimated by our Ac- 
tuary tables to be 500,000, the 
final results for this year will 
show replacement gains still on 
the upward grade—just one of 
the many favorable indices in 
the automobile industry. Any 
abnormal increase in mortality 
should be reflected in further in- 
creases in new car sales if the 
outlook for improved conditions 
continues during 1934 and we are 
comforted in this assurance by 
“performance facts.” 


Swiss Industries Fair 


To be Held April 7 to 17 


New York, Mar. 16.—The Swiss 
Industries Fair, at which is dis- 
played annually the craftsman- 
ship and artistry of Swiss manu- 
facturers, will be held this year 
at Basel from April 7 to 17. 


Since its development in 1917 
the Swiss Fair has grown steadily 
in importance until now it ranks 
as one of the most important 
commercial events in Europe. 
Basel is preparing for an influx 
of buyers and manufacturers from 
all over the world and is work- 
ing on a show which will include | 
some 1,100 exhibitors. A number 
of new sections have been added 
this year in addition to the regu- | 
lar 20 industrial groups. 











very real restraining factors that 
prevent us from enjoying a fine 
European car market. 

In France duties are excessively 
high and the nationalistic attitude 
is so strong that it is difficult to 


the Near East 
and Balkan| 
States, is visit- 
ing the factory 
after an ab- 


sence of tw0/ sell foreign goods of any kind. 
years. Great Britain still looks askance 

Mr. Freeman at “production manufacture” and 
was highly im-| considers hand-made articles to 


pressed with the 
improvement in 
manufacturing 
methods which 
have been in- 
troduced by 


be the best. An excessive horse- 
power tax is another factor in 
keeping American car sales down. 

“Germany and Italy are almost 
impossible as markets with the 
strong nationalistic governments 


Nick Freeman 


one dealer dropping the remark| Detroit, Mar. 16—The “Buy 
that “It is easier to sell them| British” movement which has in 
than buy them.” | the past proved a barrier to mo- 


Federal since his last visit. “Truck 
sales possibilities in the Near 
East are very encouraging and 
the European trade outlook gen- 
erally will be greatly stimulated 
following a revision in foreign 
exchange regulations now opera- 
tive in many countries,” said Mr. 
Freeman. 


Store-Door Delivery 
Applied to Automobiles 


Chicago, Mar. 16. 
cation of “store-door” railroad 
deliveries, whereby motor cars 


A new appli- | 


now in power which have a policy 
of excluding foreign cars,” Mr. 
Mauro says. “Ireland presents a 
better market for 1934 because 
of favorable legislation just 
passed and because of the favor- 


of American products. 

“Spain is improving and is buy- 
ing more U.S. cars. There is a dis- 
criminatory tariff here against 
American-made cars but which 
favors Canadian-made products. 
Thus U. S. cars getting into the 
country through Canada. Portu- 





are handled in transit all the way | 


from factory to dealer establish- 
ments, has just been instituted by 
the Chicago and North Western 
Railroad. 

The routing covers the ship- 


| ment of Chevrolet cars. from the 


Janesville, Wis., plants to dealers 


in the Chicago area, and it marks | 


the first time for such a proce- 
dure by any railroad. The truck- 
ing end of the operations is han- 


dled by Madden Bros., of St. Paul, | 


gal is improving as are Denmark, 
Belgium, Norway, Finland 
some of the smaller countries. 
“The Balkans are practically 
impossible from 


the nationalistic feeling intense 


able opinion which the Irish hold | 


and 


center of the front wheel hub coinciding. 


Says Export Outlook is F ine 
Except for a Few Exceptions 


1934 Terraplane is Roomier 





Herewith is shown the difference in size between the 1933 Terraplane and its 1934 brother. The drawing 
of the smaller car has been carefully made to scale and super-imposed on the present model with the 
The later model, it will be noted, exceeds the 1933 in every 
respect. The power plant on the 1934 model is also larger and this necessitates a higher, longer hood. A 
| marked contrast is provided at the rear of the car due to the fact that the 1934 model carries the 
spare tire housed in the contour of the body. 





ment. It remains to be seen what 


our government will do now that | 


it has the opportunity. 

“Generally speaking the situa- 
tion looks better for 1934 than it 
did for 1933. If no retaliatory 
measures are taken against the 
U. S. we will sell more cars 
abroad.” 


Pavlovski is Appointed 
G. M. Indiana Manager 


Indianapolis, Mar 16.—W. L. 
Pavlovski has been appointed In- 
diana zone manager for the Pon- 
tiac-Buick division of General 
Motors. 

He succeeds O. F. Wampler 
who temporarily retired due to 
his health and left Indianapolis 
for Florida immediately upon 
being relieved. 


Truck Men Meet 


Denver, Mar. 16.— Fifty-two 
dealers who handle General Mo- 
tors trucks in Colorado, Wyom- 
ing and New Mexico gathered in 
Denver this week for a _ sales 
meeting at the headquarters of 
the Denver distributing branch 
of the truck company. L. R. 


Doyle, sales manager, and W. K. 
Jordens, manager of the Denver 
branch, were 
meeting. 


in charge of the 


| view 


‘Evanston Wins 
National Safety 
Award for °’33 


Chicago, Mar. 16.—Scoring 98.3 
out of a possible 110 points, 
Evanston, IIl., which adjoins Chi- 
cago on the north, was today 
declared by the National Safety 
Council as winner of the 1933 
National Traffic Safety Contest. 
The title of America’s safest city 
awarded to Evanston is consid- 
ered all the more remarkable in 
of the unusually heavy 
motor traffic during World’s Fair 
year. 


It was the second annual con- 
test, the first in 1932 resulting in 


a tie between Evanston and 
Pittsburgh. 
Milwaukee was first among 


cities in the more than 500,000 
population group, Providence, R. 
I., in the 250,000 to 500,000 group 





and Grand Rapids, Mich., in the 
100,000 to 250,000 group. 


The grading scheduled included 
accident record, accident report- 
ing, traffic planning, traffic law 
enforcement, child safety, public 
education and community safety 
organization. 


John Scott 

Lansing, Mar. 16.—John Scott, 

former production manager of 

Olds Motor Works, died in De- 

troit Mar. 11 of injuries suffered 
in an automobile accident. 






THE 
} ————_ NEW CENTER 





a foreign busi- | 
ness point of view. Not only is| 


but there are restrictions both as | 


regards money leaving the coun- 
try and 


tariffs. This applies to Czecho- 


in the way of heavy | 


| Slovakia, Bulgaria, Greece, Aus- | 
| tria, Hungary and so forth. 


Minn., and the American Express | 


Agency. 
Foundry Burns 
Plymouth, Mich., Mar. 16.—Fire 


destroyed the plant of the Lee} 


Foundry and Machine Co. here, 
Mar. 14. The damage was es- 
timated at $100,000. The plant) 
manufactures automobile cast- 
ings and power sprays. Valuable 
machinery and patterns were 
lost in the blaze, which was of 
undetermined origin. 





“The wider powers now pos- 


sessed by President Roosevelt and | 


the stabilization of the dollar in 


reference to the pound or in fact, | 


any Anglo-American financial ac- 
cord will help the situation ma- 
terially between them, the U. S. 


and Great Britain can undoubt- | 


edly control the financial pro- 


cedure of the world,” Mr. Mauro | 


stated. 


“In the wine producing coun- | 
tries such as France, Spain, Italy | 
in a fine | 


and Portugal we are 
position to bargain for increased 
quotas and preferential treat- 








You are at the very heart of important New York 


when you stop at The Waldorf-Astoria on resi- | 


dential Park Avenue. 3 minutes from Grand Cen- 


tral. 16 minutes from Pennsylvania Station. 8 min- 
utes from Times Square and theatres. 15 minutes | 
from Wall Street. Next door to Fifth Avenue shop- | 


ping district, churches, clubs and Central Park. | 


THE 


WALDORF:ASTORIA 


PARK AVENUE - 49TH TO S5OTH STS - NEW YORK | 


* 
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Detroit, Mar. 16. Winners of 
the 15 four-year university schol- 
arships awarded in the first three 
coach - building 
competitions of 
the Fisher Body 
Craftsman’s 
Guild have 
formed an in- 
ternational 
alumni associa- 
tion, W. S. Mc- 
Lean, secretary 
of the parent 
organization, re- 
vealed today. 

Albert Fischer, 
Waukegan, III., 
now a third-year student in the 
engineering college at the Uni- 
versity of Illinois, has been elec- 
ted president for the ensuing year 
by members of the unique society, 
which is to be known as the Guild 
Alumni. Howard Jennings, Den- 
ver, Colo., is secretary. He is a 
freshman at the University of 
Colorado. 

Nine of the members, like the 


Parts Men Elect 
5 as Code Heads 


Chicago, Mar. 16.—-Following a 
nation-wide ballot among mem- 
bers of the Motor and Equipment 
Wholesalers Assn. and in accord- 
ance with provisions of the 
wholesale automotive trade code, 
five representatives of the asso- 
ciation were today certified as 
having been elected to the per- 
manent code authority. 

The choices of the M. E. W. A. 
members are: S. B. Dean of 
Nichols, Dean & Gregg, St. Paul, 





Albert Fischer 


Minn.; E. T. Satchell of E. T. 
Satchell Co., Allentown, Pa.; 
Frank R. Stewart of Standard 


Automotive Supply Co., Washing- 
ton, D. C.; George H. Niekamp of 
Beck & Corbitt Co., St. Louis, 
Mo., and Tom Glasgow of Glas- 
gow-Stewart Co., Charlotte, N. C. 
The five elected representatives 
of the M. E. W. A. will become 
members of the permanent code 
authority after certification of 
their election by S. B. Dean, 
chairman of the temporary code 
authority, and approval by the 
code administrator. The perma- 
nent code authority will later re- 
place the national administrative 
committee which was stipulated 
as a temporary authority at the 
time the code went into effect. 


Deleco-Remy Adds 1,500 
At Anderson, Ind., Plant 


Anderson, Ind., Mar.16.—Fifteen 
hundred employes have _ been 
added to the payroll of the Delco- 
Remy Corp. here in the last six 
months, increasing the force to| 
8,700, the largest in three years, 
according to F. C. Kroeger, gen- 
eral manager. 

The executive stated that March 





business prospects are very en-| 
couraging. 

Hatton Re-elected 
Grand Haven, Mich., Mar. 16. 


William B. Hatton was re-elected | 
president of the Eagle-Otawa| 
Leather Co., manufacturers of au- | 
tomobile upholstery leathers, at 
the annual meeting of the com- | 
pany in Chicago Mar. 2. Other | 
officers re-elected were 
Vogel, first vice-president; Julian | 
B. Hatton, second vice-president; | 
Bruno Peter, secretary and treas- | 


Fred | 


urer, and Harold Stroud, assist- | 
ant treasurer. 





A Tax Whack 
Lakefield, Minn., Mar.16.—After | 
driving his truck 434,000 miles, 
Ros Gentry, Lakefield trucker, has | 
traded in his old vehicle. His} 
truck was purchased six years | 
ago, and Gentry’s record reveal | 
he purchased 3,038,000 gallons of | 
gasoline, on which he estimated | 
he paid $60,700 tax. 


| western 
| Terry 


| Floyd Lindsley. 
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| Jenkins’ Run Certified |New York SAE to Discuss 


Guild Winners Establish 


International Alumni 


two officers, are enrolled in uni- 
versities of their own selection. 
~he remaining six are preparing 


themselves for college entrance. 
Three of the youths are Cana- 
dians, the rest Americans. Each 
has won a $5,000 scholarship, in- 


suring him a full four years of 
college work. 


Those now attending universi- 


| ties as a result of their victories 
|} in 
| Raymond S. Doerr, Battle Creek, 
| Mich.; Donald C. Burnham, West 


previous competitions include 


Lafayette, Ind.; Gordon Drum- 
mond, Washington, D. C.; Franz 
Ibisch, Columbus, Wis.; Raymond 
Smith, Lawton, Okla.; Jack 
Wicks, St. Paul, Minn. and 
Charles Gadd, Spokane, Wash. 

The members of the Guild 
Alumni still in high school are: 
Fred Friedrich, Rochester, N. Y.; 
Myron Webb, Arkansas City, 
Kans.; E. Stanley Knockel jr., 
Baltimore, Md.; Joseph Olafson, | 
Leslie, Sask., and David Tennent | 
and Richard Guthrie, London, | 
Ont. 


“Reconditioned” Plugs 


Must be Marked, Decision 


Washington, Mar. 16.— Selling 
reconditioned spark plugs without 
plainly marking them as having 
been repaired or reconditioned, 
is prohibited by the Federal 
Trade Commission in a cease and 
desist order issued against Roy 
Hall, partner of the firm of 
McGowen & Hall, Minneapolis 
dealers in spark plugs. 

It is charged that McGowen & 
Hall bought large quantities of 
scrapped “Champion” and “AC” 
spark plugs at nominal prices 
from garage keepers, junk deal- 
ers and others, then reconditioned 
them for further use. They were 
then sold in interstate commerce, 
earrying their old brand names, 
but purchasers were not told that 
they were used or defective plugs 
which had been repaired or re- 


| Davis, 


conditioned, the Commission | 
charged. 
Such. sales_ constituted the 


greater part of the respondent's 


business in spark plugs, the Com- | 


mission says in its complaint. 


Watertown, N. Y. Show 
Triples °33 Attendance 


Watertown, N.Y.,Mar.16.—With 
the business outlook for the car 
business the best in four years 
the 25th annual automobile show 
closed here, Mar. 10. The at- 
tendance at the show was triple 
that of 1933, and 1,000 above the 
record year. Although few act- 
ual sales were closed during the 
show the number of prospects is 
great and dealers are confident 
that many sales will follow. 


In New Quarters 

Minneapolis, Mar. 16, Com- 
pelled by increasing business to 
obtain larger quarters, the O’Don- 
nell-Malcolmson Motor Co. is now 
located at 1420 Harmon place, 
moving from 2612 Hennepin Ave. 
This company is the northwest 
distributor for Hudson 
raplane automobiles. 


Goes to New York 
Philadelphia, Mar. 16. The 
Wilkening Mfg. Co. of this city, | 
has announced the appointment 
of W. F. Terry as manager of its | 
New York territory. 
was formerly wholesale | 
sales manager for Armor-Krause, | 


Inc., of Pittsburgh. He succeeds | 


Prosperity Show 

3ridgeport, Mar. 16.—The plant 
of the Locomobile Co. of America 
here will be the scene of renewed 
activity when it is occupied by 
the projected Bridgeport Pros- 
perity “xposition during the/| 
week of May 4 to 12, inclusive. | 
The exposition will occupy the} 
entire Locomobile Industrial 
building, containing more than | 


| 100,000 feet of floor space. 


and Ter- | 


South Bend Car Sales 
Total 464 in February 


South Bend, Mar. 16.—New car | 


sales in Mishawaka and 
Bend for February, 1934, totalled 
144, as compared with 113 for the 
same month last year. 

Used car sales in February, this 
year, were 320, bettering the fig- 
ure of 298 registered in February 
a year ago. 


Shanahan Appointed 

New York, Mar. 16.—Geo. D. 
Shanahan has been appointed 
general manager of the Bosert 
Corp. He succeeds the late J. 
R. Jones, Previous to his present 
position, Mr. Shanahan was vice- 
president and general manager 
of the Motors Metal Mfg. Corp. 
of Detroit. 


Chevrolet Dealer 


Columbus, Mar. 16.--Thompson- 
Inc., has recently signed 
to handle the Chevrolet line of 


motor cars, 





South | 


Buffalo, Mar. 16—Ab Jenkins’ 
world’s record breaking run in a 
Pierce-Arrow special roadster on | 
the Salt Beds near Salduro, Utah, 
last August, was certified this 
week by the International Auto 
Club Commission according to a 
cable dispatch just received from 
Paris. In addition to the 24-hour 
record, Jenkins is credited with 
13 other world’s unlimited records, 
all of which were previously held 
by European drivers. 


Attend Stag Party 


Minneapolis, Mar. 16. 
tive parts jobbers from the entire 


northwest along with their em- 
ployes attended a stag here as 


guests of the Northwest Automo- 
tive Booster club. The event was 
a preliminary to their attendance 
at the northwest automobile show 
now being held at the auditorium. 
Jobbers and employes from Min- 
nesota, North Dakota, part of 
Iowa and South Dakota attended 
the party. 


Automo- | 


7:45 p. m. 


Oil Engines, Gears in Mar. 


New York, Mar.14.—Members of 
the Metropolitan Section, Society 
of Automotive Engineers. will 
hold meetings here on the even- 
ings of Mar. 15 and 29. Of these, 
the first will be devoted to discus- 
sion of spark-ignition fuel-oil 
engines, with Joseph A. Anglada 


acting as chairman and F. H. 
Dutcher, instructor in the me- 
chanical engineering dept., Col- 


umbus University, introducing the 
subject. There will also be brief 
papers by Frank Mock, research 
engineer, Bendix Research Corp., 
and Dr. Maurice J. Zucrow. 

Marine reduction gears will be 
the subject of the second meet- 
ing, which will be in charge of 
S. G. Harris, vice-chairman of the 
Section representing its marine 
activity. Walter J. McInnis, El- 
dredge & Mclinnis, Inc. of Boston, 
will present the paper. 

Both meetings will be held at 
the Roger Smith, 40 E. 41st St., 
and both will start promptly at 


DELCO-LOVEJOY 
Helps to Make Individual Wheel 


Suspension a Success! 


Individual front wheel suspension 
came in with many of the leading 


1934 cars. 


parture from long-time practice and 
already gives signs of sweeping the 
industry. Delco-Lovejoy is proud to 
record its part in assisting car engi- 
neers to make individual suspension 
a success. This new wheel mounting 
calls for special shock absorption. 
Engineers turned to Delco-Lovejoy 


It is a revolutionary de- 


as a matter of course. They found 
Delco-Lovejoy ready, with the 
problem well in hand. Without shock 
absorption of the right type — with- 
out Delco-Lovejoy’s complete under- 
standing of the requirements and the 
ability to meet these requirements 
—buyers of motor cars could not 
enjoy the entirely new kind of riding 
and driving ease, and the increased 
safety, which 1934 brings to them. 


Delco-Lovejoy Hydraulic Shock Absorption is readily adaptable to 


any application of the independent wheel suspension principle. 


DELCO-LOVEJOY 


HYDRAULIC SHOCK ABSORBERS 
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Tests Demonstrate Improvements in Modern Tires 
cave are | On Its Way Up, But Flighty | 


Motorists Tend to Forget 


Strains Borne by Rubber 


The tire has been the unsung 
hero of the era of car and road 
improvement covering the past 
decade. It has borne the brunt 
of these improvements. Yet, in 
spite of the fact that there has 
been a 75 per cent increase in 
the accelerative ability of auto- 
mobiles, a 50 per cent increase 
in average driving speeds, a tre- 
mendously greater effectiveness 
developed in brakes and a wide- 
spread growth in the use of anti- 
friction surfaces on new concrete 
highways, all exacting their toll 
in rubber, the automobile tire | 
has done a remarkable job. Mile- 
ages reported by owners through- 
out the country are still ex- 
tremely high as compared with 
former standings. Only in a few 
certain sections of the country | 
where conditions are extreme | 
have complaints arisen. | 


Strange as it may seem, all of | 
the improvements which are tak- | 
ing place in the automobiles and | 
in the highway surfaces have} 
rarely, if ever, been interpreted | 
in terms of increased tire stress | 
and wear. This is probably due 
to the fact that the improve- | 
ments in both cars and roads have | 
been so rapid that a situation has | 
crept up upon us, particularly | 
as regards the tire, which has | 
been too gradual to be conspicu- 
ous. Furthermore, the tires them- | 
selves have done such a noble} 
job in spite of their added duties | 
that this factor in itself has 
caused the situation to have es-| 
caped attention as far as car} 
owners are concerned. 


The alertness of tire engineers, | 
however, is so well known that | 
developments to meet these new 
conditions must certainly be un- 
der way. Whether these develop- 
ments materialize or not, how- 
ever, it may be of interest to 
survey for a moment just what | 
these changes in cars and roads | 
may be which have concentrated | 
such increased duties on the tire | 
itself. 


Over the past five years there 
has been a tremendous increase | 
in the power-weight ratio of Am- | 
erican automobiles. Where we} 
used to have a horsepower for | 
every 45 pounds of car weight, 
we now find that in certain mod- | 
els we have a horsepower for) 
every 27 to 30 pounds of car 
weight and in some particular 
models the ratio is even higher 
than this. Naturally this means 
a tremendous increase in the ac- 
celerative ability of the car. It 
means better hill climbing ability 
and higher speed. 





There is only one place where 
the power is applied to produce 
and secure this greater acceler- 
ation, hill climbing and speed and 
that is the point of contact of the 
tire and the road. Every foot- 
pound of energy exerted by the 
engine in accelerating the car 
or in driving it up-hill or over 
the level roads at high speeds 
must be transmitted through the 
tire to the road. As acceleration, | 
hill climbing and speed ability | 
become greater the thrust of the | 
tire against the road surface be-| 
comes greater and consequently, | 
the tire takes the brunt of all of | 
these improvements in the auto- 
mobile. 


The engines on the new cars 
have a much greater low speed 
torque. This higher turning ef- 
fort on the crankshaft is trans- 
mitted directly to the wheels 
and from the wheels through the 
tire to the road surface. What 
takes the _ thrust? The tire. | 
Every alteration in cam contour | 
which produces a greater engine 
torque has its corresponding 
penalty in increased tire stress. 
If a better carburetor is dev- 
eloped giving higher vaporization 
if a manifold is developed | 


1 
} 


or 
which provides better distri- | 
bution and _ higher volumetric | 


| centrated at the point of con- 
| tact of tire and road. 


efficiency in the engine, the net 
result can always be interpreted 
in terms of increased tire thrust. 

Tests made recently by the en- 
gineering department of a large 
tire company show that the in- 
creased braking ability and 
quicker acceleration now avail- 
able increases the wear on the 
tire tread from two to five times 
in a given time. It is well-known 
that brakes have improved ma- 
terially during the past five years. 
Certainly every bit of braking 
effort used in stopping an auto- 
mobile is transmitted through the 
tires at the point of contact with 
the road. 


We have gone in for smaller | 
wheels. During the past two} 
years the wheel diameter has 
dropped from 20 inches down to 
16 inches for average size cars. 
About three inches out of this 
four-inch difference has _ been 
made up by the fact that tires 
have been increased in height 
but nevertheless the overall dia- 
meter is less. Competent tire en- 
gineers estimate that this has 
been a cause of 6 per cent 
greater wear due to the fact that | 
any unit on the surface of the | 
tire tread comes in contact with | 
the road an increased number | 
of times, due to the smaller dia- 
meter as well as to the higher 
road speeds. 


Even the lower center of gra- 
vity of the new cars has its ef- 
fect. The lower center of gra- 
vity permits greater stability of | 
the car on curves. Owners are 
quick to realize this fact and con- 
sequently do not slow down to| 
such a degree on the open high- 
way as they round corners. While 
the danger of rolling and tilting 
of the car is decreased. and the 
general comfort of the passenger 
is increased, by this lower cen- 
ter of gravity, here again the tire 
takes the brunt. The lateral | 
stresses which are set up in tak- 
ing the curves rapidly are con- 








While all of these improve- | 
ments in the car have been going | 
on and each of them as shown 
has contributed its greater stress 
to the tire, the improvements in | 
roads has been accomplishing the 
same thing—-namely, increased 
tire wear. The new modern 
roads have a corrugated surface 
with a sand paper finish which is 
just ideal for scuffing off the 
tread of tires. As car speeds 
go up the buffing or grinding ef- 
fect of these roads on the tire 
increases even more rapidly than 
the speed. In certain mountain- 
ous sections of the country, where 
these roads have been widely 
used as a safety measure, the in- | 
crease in tire wear has been ap- 
preciable, in fact so much so that 
it is a subject of considerable re- 
search among tire makers today 


|}and may be one of the factors 


that will lead to the next im- 
provement in tire construction. | 
In dry seasons the wear on 
these roads is tremendously in- 
creased. Not only does the cor- 
rugated surface of the road take 
its toll of rubber but the fine 
powdered dust which is worn off 
the surface of these roads by 
vehicles and by other means is 
highly abrasive in character, con- 
sequently tire wear is increased 
greatly. Tire wear on these roads 
is much greater than it would be 
on asphalt with its smooth sur- 
face and gravel or dirt with their | 
yielding surfaces, because when 
properly made the surfaces of 
these roads are granite hard and 
unyielding. 

There are still 
which must be taken into con- 
sideration. At higher driving 
speeds it is not safe to drive with 
tires from which the tread has 
been worn. “Bald-headed” tires, 
as they are called, have been the 
cause of many accidents, con- 


other factors | 





| service still 


|a period years ago where the tire 


| manner which caused tire de- 


| from past 


| meeting of the group. 


sequently owners, who are wise, 
are discarding their tires as soon 
as the tread is worn through 
even though there may be ap- 
parently thousands of miles of 
left in the carcass. 
This is a safety precaution which 
is well worth while. In fact, the 
habits of owners have a great 
deal to do with the situation. In 
the first place these owners are 
driving faster, they are acceler- 
ating more rapidly and as a na- 
tural result they are using the 
brakes harder than_ ever 
before. The result as far as the 
tires are concerned is obvious. 

Those speeding cars which dash 
through the mountainous high- 
ways and over the prairie roads 
under a blistering sun at speeds 
far beyond what we ever believed 
would be normal driving pace all 
exact their “pound of flesh” from 
the tire. 

What is the answer to all of 
this? Is tire wear going to be 
materially increased with a re- 
sult that owners will be contented 
with a shorter life for their tires 
or will new tires be developed 
that will more than offset all of 
these increased stresses? We had 





industry met the challenge of the 
car maker and the car user, as 
well as the road builder in a 





velopment to actually outstrip | 
any other development of the car. | 
It is apparent that some of the | 


| gains have been nullified by the | 


circumstances outlined above. | 
This being the case another for- | 
ward spurt by the tire engineers | 
would be welcome news for. car | 
owners and car designers. New | 
developments of the automobile | 
are coming along rapidly and we 
may see in the next year or two | 


| the adverse conditions, as far as 


tires are concerned, even further | 
increased. 

With the lower pressure tires 
we are putting more stress on 
tire construction than when the 
pressures were higher. This is | 
another factor which must be} 
taken into consideration. All in 
all some difficult problems have 
been put up to tire makers and | 


| it will be interesting to see how | 


this challenge is met. Judging 
performance it may | 
be predicted that in due time 
every added improvement in car 
and road will have a correspond- 
ing improvement in a tire to 
meet the challenge. 


South Carolina Passes 
Bill Cutting Tag Fees 

Columbia, S. C., Mar. 16.—A 
bill providing for a 50 per cent 
slash in the price of automobile 
licenses, effective Nov. 1, has 
been passed by the South Caro- 
lina Legislature. 

yovernor Blackwood said he 
would not sign it until he had 
time to study its effect on high- 
way revenues, if he signed it 
at all. 


North Carolina Sales 
" - . | 
Potal 2,245 in February | 
Raleigh, Mar. 16.—New car | 

sales in this state during Febru- | 

ary totaled 2,245, according to a | 
report issued by the motor ve-| 
hicle license bureau. Sales of | 

new trucks last month were 594; 

in January there were 928. 

In February, 1933, Tar Heel | 
dealers sold 1,099 new cars and 

230 new trucks. 


| country, 


S.A.E,. Nominates 


Seattle, Mar. 16.—John G. Holm- 
strom, chief engineer of Ken- | 
worth Motor Truck Corp., was 
placed in nomination for the} 
presidency of the Northwest Sec- | 
tion, Society of Automotive En- 
gineers, at the regular monthly | 
James 
Frink, manager of the Washing- 
ton Iron Works, was named for 
the vice-presidency; George Bock, 
secretary, and Morris Kane, 
treasurer. Formal election will 
take place at the April meeting. 


| son, Ind.; Atlanta, Ga.; 


| without general 
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The national business index gained five points on its march toward 
normal during February, rising from 38 per cent of normal to 33 per 
| cent, This is a jump of 25 points from the mark of 68 per cent below 
normal registered in February, 1933. 


General Motors Sponsors 


Factory Safety Contest 


Detroit, Mar. 16.— With the 
declaration that “safeguarding 
our employes from accidents is, 
in my opinion, the greatest and 
most important task before us at 
all times,” William 
executive vice-president of Gen- 
eral Motors Corp., has sponsored 
an international safety contest 
among 60 factories of General 
Motors. The plants are located 
in 28 cities in the United States 


|and four cities in Canada. 


Two trophies will be given early 
in 1935 by Mr. Knudsen—one for 
the plant having the lowest num- 


| ber of hours of work lost because 


of accidents per thousand hours 


| worked during 1934 and the other 


to the plant showing the greatest 
relative improvement in accident 
prevention during 1934. 

The cities with factories en- 
tered in the contest are: Ander- 
Bay City, 
Mich.: Bloomfield, N. J.; Bristol, 
Conn.; Buffalo, N. Y.; Cleveland, 
Ohio; Dayton, Ohio; Detroit, 
Mich.; Flint, Mich.; Harrison, N. 
J.; Indianapolis, Ind.; Janesville, 


| Wis.; Kansas City, Mo.; Lansing, 


Mich.; Lockport, N. Y.; Memphis, 
Tenn.; Meriden, Conn.; Norwood, 


Ohio; Oakland, Calif.; Oshawa, 
Canada; Pontiac, Mich.; Regina, 
Canada; Rochester, N. Y.; St. 
| Catharines, Canada; St. Louis, 
Mo.; Saginaw, Mich.; Seattle, 


Wash.; Tarrytown, N. J.; Toledo, 
Ohio; Walkerville, Canada, and 
Warren, Ohio. 


Goodrich Sales Manager 


Sees Widespread Upturn 


Akron, Mar. 16.—C. B. O’Con- 
nor, general tire sales manager of 


| the B. F. Goodrich Co., who has 


just returned to company head- 
quarters after leading sales con- 
ferences in every section of the 
says business recovery 
is taking place in some districts 
public recogni- 
tion, 

Conferences this year, attended 
by the Goodrich field sales or- 


| ganization and dealers, have been 


the most enthusiastic in five 


| years, O’Connor declares. 


Gas Tax Revenue Up 
Nashville, Tenn., Mar. 16.—Gas- 
oline tax collections in this state 


S. Knudsen, | 


| pected to exceed 1,000 





for February totaled $1,070,633.10, | 


an increase of $122,769.55 over the 
$947,893.45 collected in February, 
1933. 





U.S. Trade League 
OK’s Tariff Plan 


New York, Mar. 16.—The World 
Trade League of the United 
States at its luncheon meeting at 
the Hotel Roosevelt today unan- 
imously endorsed the reciprocal 
tariff program of President 
Roosevelt. 

A resolution adopted at the 
meeting declared that American 
labor has little to fear from the 
competition of supplemental im- 
ports exchanged for surplus ex- 
ports, gaining, in fact, a higher 
standard of living through such 
exchange, and incidental han- 
dling activities. It also states that 
the upbuilding of exports of ef- 
ficient American industry will 
create a domestic demand for raw 
materials and parts and labor 
which go into their manufacture 
with benefit even to our marginal 
industries. 


Auto Men Convene 
On Purdue Campus 


Lafayette, Ind., Mar. 16.-Many 
executives prominent in the auto- 
motive industry are listed in the 
program for the fifth annual au- 
tomotive servicing conference to 
be held at Purdue University here 
this week. H. M. Jacklin, profes- 
sor of automotive engineering at 
the university, will direct the 
meeting and registrations are ex- 
visitors. 
Working in close cooperation 
with Mr. Jacklin are Don Herr of 
Indianapolis, president of the Na- 
tional Automotive Maintenance 
Assn., and Adrian C. Buckmaster 
of Fort Wayne, president of the 
Indiana Automotive Maintenance 
Assn. Both organizations are to 
be actively represented in the 
conference exhibits. 


Returns to Field 


Philadelphia, Mar. 16.—J. How- 
ard Shay has been appointed re- 
tail sales manager of the Nash 
Philadelphia Co., succeeding B. 
C. Pollock, who has been trans- 
ferred to the wholesale depart- 
ment. Mr. Shay formerly was 
connected with the Nash organi- 
zation in this city as retail sales 
manager, holding that post until 
he retired from the automobile 
business to enter other activities. 
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$10,000,000 change hands. Already 
there are registered 60,000 dealers, 
each of whom has installed one 
of the new AC spark plug clean- 
ers. At $5 each for the cleaners, 
that means a turnover of $300,- 
000. In the campaign there should 
be 120,000,000 plugs cleaned at 
five cents each. Another $6,000,- 
000. That aint all—probably 25 
to 40 per cent find new plugs 
have to be installed. At least 
$3,000,000 more for the pot. Total 
all this up and you'll find Brother 
Isherwood is doing his bit in 
business recovery. 
Ea * Ea 

HARRY KLINGLER likes his 
new job as president of Pontiac. 
And he’s particularly proud of 
the way the home folks have ac- 
cepted the Klingler administra- 
tion. They seemingly can’t do 
enough for him and his aides 
civic banquets and all that and 
an invitation to become a Rotar- 
ian. And if you know Klingler, 
you know how he appreciates 
such cordiality on the part of 
the townsmen. 

Proving he is a Pontiac citizen, 
President Klingler this week gave 
the go-ahead to tearing down an 


ancient and honorable plant—one | 


that has made history. It’s the 
factory of the old Pontiac Buggy 
Co. and the place where the first 
Oakland car was built. Having 
outlived its usefulness, it is be- 
ing torn down. 

But that’s going to provide 
work for the unemployed. Kling- 
ler figures it is going to take at 
least six months to raze the fac- 
tory and that means work for 
the townsmen. Only Pontiac 
citizens will get jobs, thus keep- 
ing the money in the family. 

* * * 


AT THE present writing Pon- 
tiac is from 20,000 to 25,000 cars 
behind in orders, despite the pro- 
duction speed of the plant. And 
it is not beyond the realm of 
possibilities that by the end of 
May the Klingler regime will have 
made more cars—and sold ’em 
than in all of 1933. 

* * * 

HERE IN DETROIT we get 
many a chuckle proving to be- 
wildered visitors that Canada is 
south of us. Much the same way, 
I presume, the Chrysler people 
puzzle prospects unfamiliar with 
air-flow bodies by pointing out 
that when you ride in one of the 
new jobs you are sitting inside 
and under the frame. It isn’t 
understandable until you study 
the bridge type of frame and 
find the claim is true. And, too, 
you are riding between the 
wheels, with the back seat 
inches ahead of the rear axle. 

* * * 


ALL OF WHICH contribute to 
producing what Chrysler claims 
is a different sort of ride than 
you get in what might be styled 
the conventional type of car. I’d 
been hearing about all this ever 
since the new-born pecked its 
way out of its shell before show 
time, but it wasn’t until the other 
day that I had a chance to take 
one of these floating rides. And 
Burch Green had to yank a job 
off the assembly line to get a 
car for me. Of course, I did not 
drive it myself, for that would 
make Jim Braden out a liar— 
he is on record as writing a piece 
for his paper in which he asserted 
this commentator does not know 
how to drive. 

- # * 


SO WITH Art Dowd of Chrys- 
ler sales promotion at the wheel 
and our own Ray Blackwell with 
me, I sallied forth on the big 
adventure. Front seat first for 
me and I noted the ease of en- 
trance. The seat alongside Dowd 
was like my easy chair at home, 
with the toe board at a slant 
different from any other I ever 
ran across, which added greatly 
to the comfort. 

The almost perpendicular steer- 
ing wheel, patterned after the 
airplane type, was another com- 
fort feature that I know any 
driver would enjoy. But what 











20 | 


most impressed me was the visi- 
bility made possibile by the extra 
wide windshield. Your range of 
vision is most unusual. You do 
not notice the pillars. You hardly 
can see the bonnet of the car— 
it’s as if the engine was in the 
rear. All of which contributes 
to the visibility. 
* * * 

UP FRONT I found out for 
myself that three can sit there 
most comfortably—the claims 
for this are not exaggerated— 
and when I climbed into the 
rear compartment I found the 
same seat roominess—no elbow 
interference or leg cramping. I 
checked the ventilating system 
and also noted that at speed 
there was an absence of wind 
roar that added to the enjoyment 
of the trip. 

As for the ride itself, “floating 
ride” really describes it. So 
easily does the car slip over the 
road that even at high speed it 
is easy to read a book or if you 
want to you can write. My notes 
of the trip taken at around 70 
m.p.h., were as legible as if 
written at my own desk. As the 
little book on the subject, writ 


ten by Joe Himmelman, says, 
“the quiet floating motion of the 
air-flow Chrysler 
stance.” 


is no happen- 


Firm Cited for Breach 
Not Connected With Nash 
New York, Mar. 16.—The “La- 
Fayette Motor Car Corp. of New 
York City,” cited Mar. 10 by the 
NRA Compliance Board for vio- 
lation of the motor vehicle reta 


code has no connection with the 
Nash Motors Co. or the Warren- 
Nash Motors Corp., distributor 
of Nash and LaFayette cars for 
New York, New Jersey and part 
of Connecticut, Charles B. War- 
ren, president said here today. 


Warren's statement was made 
because of the widespread mis- 
understanding caused by the co- 
incidence of the name “LaFayette 
Motor Car Corp.” and the fact 
that the violation cited was the 


; Sale of a Nash automobile at less 


than the listed retail price. It 
was the first citation under the 
motor vehicle retail code and 
thereby attracted considerable at- 
tention. 

“The confusion was 
under the circumstances,” War- 
ren said. “It is, however, par- 
ticularly unfortunate because we 
are firm believers in the motor 
vehicle code.” 


natural 


Demonstrates Airflow Roominess 





This is Chryslers way of demonstrating the roominess of the new Airflow bodies. 


With the arrange- 


ment of chairs set within the body lines of the new Chrysler the prospect can readily form a compar- 


ison between the new bodies and the old. 


Three chairs can be comfortably placed both front and rear 


in the outline of the new body as compared with the cramped position of the same chairs in the front 
of the old body and not too much elbow room in the rear section. 





Chrysler Sales Mount 


As Airflows Take Road 


Detroit, Mar. 16.—Demand 
the Chrysler Six and Chrysler 
Airflow cars is constantly mount- 
ing as more and more of them 
are placed in the hands of owners 
and opportunities for dealer de- 
monstrations increase, according 


for , 


to Joseph W. Frazer, general 
sales manager. 

As of Mar. 15, the Chrysler | 
Sales Corp. had 21,410 unfilled | 


dealer orders for Chrysler cars for 
shipment before April 30, in ad- 
dition to the shipments that had 
been preceding at a rapid rate 
since the beginning of the month. 
Of the orders now on file, 46.5 per 
cent are for Chrysler Airflow 


Eights and Chrysler Airflow Im- | 


perials, and the remaining 53.5 


per cent for Chrysler Sixes. 


Shipments of Chrysler’ cars 
reached a new peak on Mar. 14 
when 425 left the factory. The 
previous high was 313 on the 
previous day. The average for 


five days beginning Mar. 9, was 
317 cars per day and it is ex- 
pected that an average of better 
than 300 per day will be sus- 
tained through April. 


They Just Dropped in to Look Around 


Retail deliveries of Chrysler 
and Plymouth cars by Chrysler 
dealers for the week ending Mar. 
10 were 25.6 per cent higher than 
those of the preceding week. 
This was the seventh consecutive 
week in which an increase in 
deliveries was noted. This rep- 
resents an increase of 204.1 per 
cent over the corresponding week 
of 1933 and of 111.7 per cent over 
the corresponding week of 1932. 


B. O. Furnas Appointed 
To NRA Governing Board 


Dayton, Mar. 16.—Confirmation 
of his appointment as a member 
of the NRA administrative board 
for wholesale electrical automo- 
tive equipment was received from 
Washington by B. O. Furnas, 
of the Automotive Electrical 
Equipment Co. 

Mr. Furnas becomes a member 
of the board in district 22 for 
enforcement of the code. There 
are six other members in this 
district, comprised of Ohio and 
parts of West Virginia and 
Kentucky. 





Quite a few interested parties dropped in to see the cars at New Orleans’ recent show. Dealers report 


that the exhibition was one of the most successful ever held in the Mardi Gras city—from both the at- 
tendance and sales standpoints. Gordon Hebert, managed the show, which was held under the auspices 


of the Times-Picayune. 


Brookmire Finds 
Business Still 
Forging Upward 


(Continued from Page 1) 
duced the United States and 
Canada was 2,025,000 compared 
with the 1932 figure of 1,431,000. 
This gain of 42 per cent is grati- 
fying to the industry when allow- 
ance is made for the fact that 
the general economic recovery 
was only starting at the season 
when automobile sales ordinarily 
reach their peak. 

On the whole, the ability to buy 
cars will be materially increased 
1934 over 1933. The level of the 
| national income at the start of 
|the year was well above 1933. 

The extent of improvement in 
automobile sales depends largely 
on this matter of ability to pay, 
as the desire to operate an up to 


in 


| 
| 


date automobile is a universal 
and compelling one. The total 
number of cars registered de- 


clined as the depression deepened, 
but the slowing down of this 
tendency in a year like 1933 when 
people were still relatively poor 
illustrates the intensity of the de- 
sire to own an automobile. Pas- 
sage of another year puts addi- 
tional wear on all the cars in 
existence and thereby makes the 
replacement of old cars more ur- 
gent. Out of the 23,700,000 cars 
now in use, only about 8,000,000 


| were bought in the past four 
| years. The remaining 15,700,000 
are five or more years old. If 


the normal life of an automobile 
were assumed to be eight years 
instead of the seven years ac- 
cepted as correct in the boom 
period, then needed replacements 
would have averaged between 3,- 
500,000 and 4,000,000 cars since 
1931. Actual replacement awaits 
only the ability to pay. 

Foreign demand increased ma- 
terially in 1933. Total sales of 
American producers outside of the 
United States including foreign 
assemblies reached 235,000 cars 
and trucks compared with 180,000 
in 1932. World economic revival 
and the advantage given to Amer- 
ican producers by dollar revalua- 
tion augur well for further im- 
provement in foreign sales. 


For some time it has been 
pointed out that 1934 sales of cars 
and trucks in the United States 
can be forecast at a minimum of 
2,500,000 cars and trucks com- 
pared with the 1933 figures of 
about 2,000,000, and that a reason- 
able continuation of the economic 
improvement might put sales well 
above it. It is believed that 3,000,- 
000 represents a_ conservative 
figure, and that the upper figure 
| the range of reasonable fore- 
| casts- -8,500,000—is becoming a 
more distinct possibility. 
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Dealers New Deal Demands New Sales Methods 


Proper Presentation Holds 


Key to Profitable Selling 


EpITor’s NOTE: 


all dealers make note of it, 
study. Mr. Wehmeier 
Community Motors, Inc., 


is 


We feel that Mr. 
very good points in the accompanying article, 


vice-president and general manager 
Pontiae representatives in Chicago. 


Wehmeier has brought out some 
and recommend that 


then pass it on to their sales staffs to 


of 


By H. A. WEHMEIER 


It is my very definite impression, after talking to a 
large number of automobile dealers and retail salesmen, 
that we in this industry as a whole, are doing irreparable | 
harm to our business, for the reason that we are using | 
1932 and 1933 methods to sell new cars under code | 


conditions. 


In talking to retail salesmen, 
competitors’ as well, I find they complain seriously ms 


the relatively poor floor play that® 


exists at this time, and about | 
their inability to get customers 


to respond after they give ap-| 
praisals. 
Now, let us take a look at this | 


question of floor play as it exists 
today, and in order to give 
proper comparison, let me take 
you back to see what happened 
in 1933. 


Suppose in 1933 a man owned | 


a 1931 Ford car and said to him- 
self, “if I can get enough for my 
car, I might buy a new car.” He 


had reason to think that way, be-| 
cause we in this business trained | 


him in the past to expect a big 
allowance because it was our big 
talking point. 

Two Salesmen 


With this in mind, Mr. Prospect | 


with the 1931 Ford started out, 
and no doubt first called on a 
Ford dealer. The Ford salesman 
covered one or two points of his 
automobile, when Mr. Prospect 
popped up with the question—“By 
the way what can you allow me 
for my old car?” 

That is when Mr. Salesman 
really got busy. . He put on his 
hat and coat, went out to look at 
the car and then started a beau- 
tiful conversation about the won- 
derful deal he was able to give 
the prospect, in fact he elaborated 
so much on the wonderful allow- 
ance the customer was getting, 
that he convinced the customer 
that maybe he could get a better 
deal some place else. 

With this the customer said he 
would think it over and went to 
a Chevrolet dealer, where he ex- 
perienced the same process and 
perhaps a slightly bigger allow- 
ance. 

Multiple Prospect 

After these two _ experiences, 
the customer was convinced that 
if he shopped around enough, he 
would finally get the kind of a 
deal he wanted. The result being 
that this one buyer appeared in 
four or five prospect files as a 
prospect, although he was only 
one buyer. 

What is happening in 1934? 
The same prospect visits the Ford 
dealer and after permitting the 
salesman to tell him one or two 
things about the new Ford, and 
being trained to do so, he imme- 


al 


| car and making him pay the oat 


| hist price beside. 


It is my idea that if we change 
and first 
make up our mind that we are} 
going to present our product fully | 
to the prospective purchaser and 
demonstrate it before we give him | 
an appraisal, and then if we will | 


| this story completely 


handle the appraisal properly, we 
will have by far better chance of 
getting new car sales. 

Interested Appraisals 


It is my impression that we 


must continue to impress the cus- | 
tomer with the fact that we are} 


giving him a very fair and un- 
usual allowance. 
sufficient time to examine his car 
carefully to prove our interest in 
his motor car. We must explain 
to the customer that his car is 
one that offers high resale possi- 
bilities; that we are fortunate in 
being able to give him an excep- 
tional allowance because of the 
popularity of the car he is trad- 
ing in. 

If it is necessary to explain the 


the code. 


Salesmen complain about 


appraisals. 
ok 


and that his car is worth so 


Ford or a Cadillac, 
* 


And How 


* 

. . tell the customer why 
Po 

If we change our tactics in 





diately asks about the allowance 
he can get on his old car. 

This year we do not take the 
time to go out to the curb and 
inspect his automobile, no sir, we 
pull out the book and very em- 
phatically and definitely explain 
that we have a code and that his 
car is worth so much in the code 
book and that is all he can get 
for it whether he buys a Ford or 
a Cadillac. 

Customer’s Reaction 

In other words, before even tell- 
ing him a story about our new 
product and getting the customer 
enthused about it, we smack him 
between the eyes, and by our atti- 
tude, convince him that we are 
stealing his automobile. 

Instead of the customer think- 
ing of visiting the next dealer to 
see if he can get a better allow- 
ance, thereby being two, three or 
four prospects in different deal- 
ers’ files, he is trying to make up 
his mind whether he will permit 
any dealer to rob him of his old 








alike, then we should frankly tell 
the customer on what basis allow- 
ances are arrived at. When we 
show the customer that the price 
put on his car represents the 
average price at which his car 
will sell, not including the lower | 
20 per cent, then we are going to 


leave the proper impression with | 


the customer that we are not try- | 
ing to steal his motor car. 

We must even go further than | 
this, if he is still doubtful. We 
must explain to him that all man- 
ufacturers realized that this year 
they would be forced to market 
cars under code conditions where 
all appraisals would be alike irre- 


spective of the make of car they! 
were traded in on, and with this | 


in mind every manufacturer has 
built everything into his car that 
it was possible to build into it for | 
the money. 
New Sales Need New Tactics 
It is my definite impression we 
have to use 1934 tactics to sell 


not only our own but | 


We must take | 


reason why our allowances are | 


What is Wrong 


We are using 1932 and 1933 methods to sell cars under 


oa 
We pull out the book and.. 


* 
Our attitude convinces him we are stealing his automobile. 
* 


* 


© 


H. A. Wehmeier 








new cars under code conditions, 
and briefly summing these up, 
they are, first and foremost, the 
proper and enthusiastic presenta- 
tion of our products, a convincing 
| demonstration, and only after this 
is done, should we appraise pros- 
| pective purchasers’ cars. 

If we will change our tactics in 
1934 as it concerns appraisals, and 
if we will convince the customer 
that he is getting a fair value, 
| then we can have a chance to do 
the outstanding job we all expect 
to do this year. 

You 


sage to competitive dealers. My 
only reason for being interested, 
is that I believe we are killing 
business for one another, and un- 
|less we as an industry keep peo- 
ple interested in the purchase of 


|new motor cars and arouse their | 


desire to buy them, we cannot 
prosper as an industry. 


% * 


relative poor floor play and 


their inability to get customers to respond after they give 


. explain that we have a code 
much ... whether he buys a 


+ 


to Right It 


. present our product fully to the prospect and demon- 
strate it before we give him an appraisal. 
* 


* 


We must take sufficient time to examine his car carefully 


to prove our interest in his motor car. 
* 


oe 
our allowances are alike and 


explain on what basis allowance prices are arrived at. 
* 


* 


1934... we can have a chance 


to do the outstanding job we all expect to do this year. 





‘Evans and Strawbridge 


Open Equipment Co. 


Philadelphia, Mar. 16.—Boyd V. 
| Evans, former chief engineer of 
| Detroit Motor Bus Co., and lately 
of Electric Service Supplies Co., 
| together with W. L. Strawbridge, 
former representative of Electric 
Service Supplies Co., have or- 
| ganized the Transportation Ma- 
| terials Co. 

This company specializes in a 
complete line of cleaners and 
equipment for the transportation 
field, including railways, buses, 
truck, and passenger cars. 





Wau rere Dividend 


Waukesha, Wis., 
rectors of the Waukesha Motors 
|Co. have declared the regular 
quarterly dividend of 30 cents a 
share on the stock of the com- 
pany. Payment will be made 





Mar. 16.—Di- | 


Y 
iN. 


Red Bank, J.. Mar. 16. 
continued survival of the 
automobile dealers operating 
the U. S. depends on improved 
relations between the dealers and 
manufacturers, according to S. 
M. Heimlich, treasurer of the 
|Monmouth County Automobile 
Deaiers’ Assn. 

With the idea of improving 
these relations Mr, Heimlich has 
drawn up a proposed “code of 
fair practice between manufac- 
| turer and dealer” which has been 
presented to General Hugh S. 
Johnson and the NRA officials 
in Washington. 

Heimlich’s proposed code de- 
fines the benefits, rights and priv- 
ileges accruing to both manufac- 
turer and dealer by reason of 
their mutual contract. Its objects 
| are proclaimed as follows: 

1. To regulate the amount of 
territory assigned to each dealer 
so that each dealer shall have a 
sufficient potential to permit him 
to make a reasonable profit on his 
investment of capital and effort. 

2. To eliminate arbitrary can- 
celation of contracts by manu- 
facturers for trivial or no reasons. 

3. To eliminate the practice of 
manufacturers of forcing obso- 





All Canadian 


may wonder why I am| 
interested in spreading this mes- 


| tribution 
| taxes which yielded $24,948,280 in 





April 1 to stock of record Mar. 15. 


Profit Fro 


Ottawa, Mar. 16.— Automobiles 
contribute $45,499,453 a year to 
the treasuries of Canadian prov- 
inces, or more than 27 per cent 
of their total revenues, accord- 
ing to latest records made avail- 
able by the Dominion Bureau 
of Statistics for varying provin- 
cial fiscal years ending 1933. 

Total revenues for the same 
period were $164,671,249. Fifty- 
five per cent of the motorists con- 
is represented by gas 
the year, against $20,551,173 in 
license fees. 

In the Province of Ontario mo- 
torists paid 35.9 per cent of the 
total revenue of $54,173,233. Gas 
taxes yielded $12,341,237, and li- 
censes $7,165,795, a total of $19,- 
507,032. 

Quebec receives 32 per cent of 
a total revenue of $31,023,889 from 
automobiles, the contribution 
being $9,946,877 of which $4,919,- 
522 was from gas tax and $5,027,- 


355 from licenses. 
Manitoba takes $1,176,911 in 
gas taxes and $1,092,385 from 


licenses, a total of $2,269,296. The 
total revenue of the province for 





| the fiscal year 1932, the last for 


| Auto Demands Boost 


Chicago Steel Output 
Chicago, Mar. 15. — Stimulated 
largely by demands from the au- 
tomotive industry, steel operations 
rose six points to 51 per cent 
of capacity this week in the 
Chicago area. In steel circles it 
is predicted that even higher 
percentages will be reached and 
maintained during the next three 
months “if impending tonnages 
now being counted on as assured 
business are finally booked.” 
Purchases of bars by the auto- 
motive industry increased 100 per 
cent over the volume for the 
preceding week. The Chicago 
level of 51 per cent in steel man- 
ufacture places this district ahead 
of the national average, which 
stood at 47.7 per cent. 


H cand G. 0’Kee f 


Milwaukee, Wis., Mar. 16. — 
Howard G. O’Keef, 56, former 


| wholesale manager for the Jesse 


A. Smith Automobile Co., died 
suddenly Mar. 8 at his home here. 

He is survived by his widow and 
two sons. 


The | 
35,000 | 
in | 


Attacks ielaitons Betweei 
Dealers and Manufacturers 


lete models dealers at full 
price. 

4. To cover such other prac- 
tices as are in conflict with fair 
business practice. 

Heimlich points out that even 
in the so-called days of pros- 
perity the existence of dealers 
was precarious and supplies fig- 
ures to show that from 1920 to 
1934 dealer mortality has always 
been exteremely high. 

He charges that one of the 
fundamental causes of high dealer 
mortality is due to an unequit- 
able contract with the manufac- 
turer under which the dealer is 
en-franchised but which defines 
and establishes conditions im- 
posed and demanded by the man- 
ufacturer. In the fixing of these 
clauses the dealer in no way has 
any voice or opinion, as all of 
the conditions stipulated are ap- 
plied for the protection of the 
manufacturer, he claims. 

Heimlich believes that the au- 
tomobile retailing code is a fine 
thing and working wonders in 
merchandising. But in his opinion 
it does not sufficiently protect 
dealers in their relations with 
the manufacturers whose prod- 


on 





ucts they sell. 


Presi inces 
m Auto Taxes 


which figures are available from 
the bureau was $14,705,530. The 
motorist paid 15.4 per cent. 

Saskatchewan’s revenue from 
all sources was $14,884,887. Gas 
tax was $1,394,544 and license re- 
ceipts $1,536,129, a total of 19.8 
per cent. 

Alberta’s revenue was $12,723,- 
948. The gas tax was $1,517,094 
and license fees raised $1,552,613, 
or 24.1 per cent. 

British Columbia receipts were 
$21,982,587. Of the amount $1,748,- 
742 came from gas tax and 
$1,984,937 from licenses, a _ total 
of $3,733,679, or 17 per cent. 

In New Brunswick the revenue 
totalled $5,868,362; the gas tax 
$767,768 and licenses $839,321, a 
total of $1,607,089, or 27.3 per cent 
of the revenues. 

Nova Scotia revenues were $8,- 
100,988. Gas taxes yielded $925,- 
982 and licenses $1,280,182, or 
$2,206,164, which was 27.2 per 
cent of the total. 

Prince Edward Island _ col- 
lected $156,480 from gas taxes 
and a total of $287,936 from mo- 
torists which was 22.7 per cent 
of all revenues. 


NRA Labor Board Will 


Decide Strikers’ Status 


Racine, Wis., Mar. 16. — The 
NRA regional labor board has 
ruled for a workers’ election Mar. 
19 to determine whether the Ra- 
cine county workers’ committee 
is representative of employes of 
the J. I. Case Co. here who are 
on a strike. The last payroll be- 
fore the strike is to be used for 
determining employes’ eligibility 
in the election. The 1,200 striking 
employes have voted not to re- 
turn to their jobs before Mar. 19. 


4,000 Visitors Present 


At Birmingham Show 
Birmingham, Mar. 16 (UTPS). 
—Sunday, opening day, a total 
of 4,000 persons saw the Birm- 
ingham Auto Show at the Muni- 
cipal Auditorium. 


The policy adopted last year 
of charging a ten cent admission 
fee is also in use this year with 
proceeds going to the Anti-Tuber- 
culosis Assn. 








AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 17, 1934 11 


Makers Report Marked Additions to Sales Forces 
Many New Dealers Added 


o- SANS 





Claremont; Piper & Son, Frank- 


Precision Method 


| NEW JERSEY 


tion 


from 
sales departments shows who the 
new 


To Factory Sales Lists 


Detroit, Mar. 16.—With produc- 
reaching the highest point 
in four years and factories strain- 
ing every facility to keep up with 


orders for the 1934 models, deal- 
ers are being added in all parts 
of the country. 


The following list compiled 


information obtained from 


dealers are and what lines 
they are handling. 





ALABAMA 
Dodge — Alabama Motor Sales 
Co., Inc., Sheffield. Hudson— 


J. E. Flournoy’s Garage, Florala; 
Max Lewis Garage, Greenville. 


ARKANSAS 


Dodge — McCartney Motor Co., 
Fayetteville. Hudson-C. 
Summers, Marianna. 


CALIFORNIA 


Dodge—Elvin E. Webb, River- 
side; Anderson Motors, Indio. 
Hudson—B. E. Loomer, Coal- 
inga; R. C. Binnion, Corona; 
Harvey Auto Sales Co., Culver 
City; A. M. Edwards, Fullerton; 
Lukens & Hare, Lodi; 
Garage, Ned Chaffney, and V. 
A. Spafard, all of Los Angeles; 
Walter W. Anderson Co., Oak- 
land; C. A. Bonham, Palo Alto; 


| 
| 


mour Auburn Co., Seymour; 
Bosack Motor Sales, Inc., Gary. 
Dodge — Take Motor Sales Co., 
Valparaiso; Springer Bros., 
Greenwood; The Coleman Co., 
Madison; Keys Motor Sales, At- 
tica. Hudson—Fort Wayne Mo- 
tor Sales, Fort Wayne; Garrett 
Hi-way Garage, Inc., Garrett; 
L. W. Crates, Monroeville; Bat- 
terson Auto Co., Adel; The 
Chieftain Motor Co., Council 
Bluffs; Harrold S.Witte, Wheat- 
land. Nash—Kimble Motor Co., 
Crawfordsville; Don 
Kokomo; Harlan Motors, 
Terre Haute; Warsaw Motor 
Sales, Warsaw; Simpson & Pat- 
terson, Washington. 


IOWA 


N. | 


Down's | 


Lloyd A. Cordell, Richmond; P. | 


& L. Motors, Santa Anna; and 
Ray Anderson, Inc., San Diego. 
Nash—B. K. Motors, Whittier; 
Fred Fudge, Huntington Park; 
T. H. Abe, Los Angeles. 


COLORADO 


Dodge—Reese Motor Co., 
Lamar; Brown Burnett Motors, 


Ft. Collins. Hudson — Murray 
Fry, Denver; Jarvis Garage, 
Inc., Durango. 
CONNECTICUT 


Auburn—Libbey’s Auburn Sales | 


& Service, New Haven; Olson’s 
Garage, Norwich. Hudson— 


Owen Motors, Inc., and Stephen | 


J. Parke, both of New Haven; 
Stephney Garage, Stephney. 


DISTRICT OF COLUMBIA 


Dodge—Leo Rocca, Inc., Wash- 
ington. Nash—Richardson Bros., 
Washington. 


FLORIDA 


Dodge—Nahm & Nahm, Inc., 
Deland. Hudson—Forehand Tire 
Co., Inc., Fort Myers; Beggs Ga- 
rage, Madison. 


GEORGIA 


Dodge—Grimes Garage, Swains- 
boro. Hudson—P. W. Jones, 
Canton; S. W. Baker, Bruns- 
wick; F. C. Foster, Madison. 


ILLINOIS 


Auburn—Wagner & Sons, Cham- 
paign; Auburn Oak Park Co., 
Oak Park; Fashion Minerva 
Motors, Chicago; Frye Motor 
Sales, Lake Forest; A. J. Lan- 
ning, Belvidere; Lamhan Motor 
Sales, Princeton; Thomas Motor 
Sales, Chicago; Wagner & Son, 
Champaign; Tauber Auburn and 
Cord, Evanston; L. D. Wyman, 
Danville. Dodge—E. & A. Motor 
Sales, Monmouth; Chamberlain 
Motor Co., Kanakee; W. F. 
Eakin, Vandalia; Talbott Motor 
Co., Mt. Vernon; Myers Motor 
Co., Paris; Fred West Motor 
Co., Anna. Hudson—Gent Major 
Motor Co., Alton; Juniper Motor 
Sales, Inc., and Paschke Motor 
Sales, both of Chicago; Fred 
Nagel Co., Des Plaines; W. S. 
Ziegler Garage, East Moline; 
Glen Ellyn Motor Co., Glen 
Ellyn; Ahrens Motor Sales, Har- 
vard; Glasner Bros., La Grange; 
Murphy & Carson, Macomb; C. 
W. Adams & Co., Monticello; 
George J. Yentes, Morton; By- 
erly Motor Co., Pekin; Dexter 
Stocking Co., Rochelle. Nash— 
Roseland Nash Sales Co., Inc., 
Chicago; Tourists Motor Sales, 
Chicago; Farlin Motor Sales, 
Pekin; Hood’s Garage, Beards- 
town. 


INDIANA 


Auburn — Packard Sales Co., 


Evansville (Dist), Ohio Valley 
Motors Co., New Albany; Sey- 





Dewey C. Bowman, 
A. L. Pollock, Center- 
ville. Nash— Gray Nash Auto 
Co., Carroll; Brooks Motor Co., 
Sioux City; F. L. Yates, Harlan; 
Webster Nash Motor Co., 


Hudson 
Carson; 


| NEW YORK 


Jenkins, | 
Inc., | 


Iowa | 


City; Dean Hemenway, Celwein. | 


KANSAS 
Dodge 


Midwest Motor Co.,| 


Dodge City; C. E. Antonen, Ness | 


City; A. 
Eldorado. Hudson — Pendelton 
Motor Co., Independence; F. C. 
Dickey, Phillipsburg. Nash— 
Swartz Motor Co., Pittsburg. 


LOUISIANA 


a! 


Hudson Motor Co.,| 


Hudson—Wainwright Service 
Station, Alexandria; G. W. Pat-| NORTH DAKOTA 


terson, Tallulah; Simpson’s 
Auto Parts & Service Co., West 
Monroe. 

MAINE 
Hudson-—-M. M. Knowles, Milo; 


| 
| 
| 
| 
| 


| 
lin. | 


Auburn — Charles Neth, Engle- 
wood; J. C. Cressman Motor Car | 
Co., Elizabeth; M. B. Murray, | 
Summit. Dodge — Mills - Walp 
Motor Co., Phillipsburg; Lukens 
& Austin, Kearney; Pulaski Mo- 
tors, Roselle. Hudson—Thatcher 
Motor Car Co., East Orange; 
Garmany Sales Co., South Or- 
ange; Reading’s Garage, Lam- 
bertville. 


Auburn — Willow Hill Garage, | 
Inc., Southold, L. I.; Tucker & | 
Murray Garage Co., Bridge- | 
hampton, L, I.; P. R. Heyward, | 
Lynbrook, L. I.; Joseph H. Gray, | 
Inc., Freeport, L. I.; O. B. Hill | 
& Son, Inc., Poughkeepsie; Main | 
Street Garage, Elmira; Clyde L. 
Eidman, North Rose; Fred 
Wolfsberger, Honeoye Falls. 
Dodge — Ellenville Auto Sales 
Inc., Ellenville; Norris H. Dann, 
Walton; Brown’s Garage, Bell- 
port, L. I.; Beckwith Motor Car 
Co., Oswego. Hudson—cC. J. 
Eldred, Oneonta; J. S. Auers, 
Oswego; A. Schrempp & Sons, 
Ozone Park; Port Washington 
Motors, Port Washington. Nash 
—Erb Bros. Motor Sales, Buf- 
falo; East Buffalo Garage; Buf- 
falo; George H. Van Keuren, 
East Aurora. 


NORTH CAROLINA 


Auburn—B. L. Branson Motor 
Co., Asheville; Gathings Motor 
Co., Gastonia. Dodge—P. R. 
Smith Motors, Wilmington; 
Gold-Bell Inc., Reidsville. 


Auburn—J. & lL. Motor Co., 
Fargo (Dist). Hudson — Wilde 
Motors, Bismarck; Lyons Auto 
Co., Grand Forks; F. E. Leifert, 
Jamestown. 


Clyde W. Cookson, Hartland;| OHIO 


Harry A. Ayer, Dover-Foxcroft. 
Nash 
Rockland. 

MASSACHUSETTS 
Auburn — Silver Lake Garage, 
Pittsfield. Dodge—Bristol Mo- 
tors, Inc., Fall River; Cushing 
Bros. Garage, S. Duxbury. Hud- 
son—Dean Motors, Everett; 
Lawrence Auto Station, Law- 
rence; Medford Auto Co., Med- 
ford; Newton Street Garage, 
Southboro. Nash—Nash-Middle- 
sex Corp., Lowell. 


MICHIGAN 


Dodge—James G. Smith, Sault | 


Ste. Marie; Lapeer Motor Sales, 
Lapeer. Hudson—K. R. 
Mitchell, Battle Creek; Key- 
stone Motor Sales, Inc., Detroit: 
Allen T. Duffy, Battle Creek. 
MINNESOTA 

Auburn—Ruby Motor Car Co., 
St. Paul; Lyndale Tire & Auto- 
motive Co., and W. L. Downes, 
both of Minneapolis; Packard 
Minneapolis, Inc., (Dist). Dodge 
—Motor Inn, Austin. Hudson— 
Motor Maintenance Co., Minne- 
apolis; Hill’s Garage, Two Har- 
bors. Nash-—Reo Duluth Co. 
Duluth; R. B. Snyder Motor 
Sales, Austin. 


MISSISSIPPI 


Dodge—S. D. McHie Motor Co., | 
Greenville. Hudson—Max Wil- | 
liams Motor Co., Greenwood; 
Cook Motor Co., Jackson. 
MISSOURI 

Dodge — Halliburton Auto Co., 
Brunswick; Moser Motor Co.,| 
Salem. Hudson—Fletcher Mo- 


tor Sales, Hannibal; Spencer & 
Sons, High Hill; Igou Sales & 


Service Co., St. Louis; Slim’s 
Garage, Washington. Nash — 
Henlin Motor Co., St. Louis; 


Hayden Motor Co., Mexico; Jack 


MONTANA 
Dodge —Camrud Motors, Wolf 
Point; Roehl Motor Co., Lewis- 
ton; Jensen-Lambert Motor Ca., 
Havre; Adams & Pence Motor 
Co., Bozeman. Hudson Falls 
Motor Co., Great Falls. 


NEBRASKA 
Hudson—Nelson Auto Co., Ord; | 


Herbert E. Lauber, Geneva; 
Wetherell Motors, Inc., Omaha. 


NEW HAMPSHIRE 


Dodge—Claremont Motor Sales, 


Rockland Nash Co.,| 


| 


| PENNSYLVANIA 


| SOUTH CAROLINA 
Sharp Motor Co., Kansas City. | 


TENNESSEE 





Auburn — Jones - Rankin Motor 
Co., Cadiz. Dodge—Hook Motor 
Sales, Russellville. Hudson — 
Hunter & Son, Brilliant; Henry 
Marschheuser, Cincinnati; Stan- 
ley Motor Sales, Cleveland; 
Charley’s Garage, Reynoldsburg; 
Lincoln-Way Garage, Galion. 
Nash—Packard Youngstown 
Co., Youngstown; Smith’s Ga- 
rage, Van Wert. 


OKLAHOMA 


Dodge—Nicols Motor Co., Dun- | 
can. Hudson—Maxey Motor Co., | 
Seminole; R. W. Cason, (not | 
given); Nelms Motor Truck Co., 
Ardmore; Caroland Garage,| 
Hobard. 


OREGON 


Dodge —Carners Automotive | 
Service Co., Grants Pass; L. R.| 
Chambers, Roseburg. Hudson— | 
Vaughn Motor Co., Bay City; | 
McQuary Auto Co., Gresham; 
Used Car Exchange, Hillsboro; 
Eakin Motor Co., Medford; T. 
H. Carpenter, Monroe; Pearson 
& Knowles, Newberg; J. H. 
Denny & Son, Oregon City. 


Auburn — Nelson Motor Co., 
Erie; T. D. Jacobs, Pittsburgh. 
Dodge—R. F. Ziegler, Nazareth. 
Hudson—James Wilson & Son, 
McKees Rock; Harry S. Wag- 
ner, Palmyra; R. B. Fritz, Read- 
ing; Henry W. Eidam, Hazelton; 
Walter H. Slothower, Lemoyne; 
A. S. Byerick’s Garage, Nanti- 
coke; Garnett and Kramer Mo- 
tor Sales, Philadelphia; Ledge 
Motor Co., Pittston; Charles C. 
Weicht, Shippensburg; William 
E. Long, West Hazelton; Etter 
Sales & Service Co., Westview; 
Economy Garage, White Haven; 
R. J. Bauman, Wilkinsburg. 


Dodge—Smith Motor Co., New- 
berry. 


Auburn—Deakins Motor Co., 
Johnson City. Dodge — Gregg 
Motor Co., Columbia; Pioneer 
Motor Co., Lawrenceburg. Hud- 
son—J. C. Appleby, Blytheville; | 
Ozment Motor Co., Dyerburg; | 
Williams Motor Co., Jackson. | 





TEXAS 


Dodge—Washington Motor Co., 
Brenham; Broughton-Sandefur 
Motor Co., Palestine; Bruner | 





& Runnels, 
Jackson Motors, Houston; 
Smith Brothers, Athens; Duty 
Motor Co., Jacksonville; W. L. 
Hobson Motor Co., Weatherford. 
Hudson—E. M. Hilley, Abilene; 
Milam’s Motor Service, Clarks- 
ville; Ennis Motor’ Service, 
Ennis; Chaney-Lee Motor Co., 
Graford; Henry Zunker, Poth; 
A. H. O’Tyson, Mt. 
John Odstrcil, Seymour; West 
Vernon Motor Co., Vernon; 
Buhler Motor Co., Victoria; 
Tom Grimland, Waco; Ed 
Womack Motor Co., Colorado; 
Aker Motor Co., Alvin; J. V. 
Wright’s Garage (not given); 
Tri-City Motor Co., Goose 
Creek; Auto Electric Co., Na- 
cogdoches; Lane Motor Co., 
Rosenberg; W. M. Bailey, 
Otasca; Federal Tire & Supply 
Co., Laredo. Nash—B & M 
Nash Co., Marshall; A. J. Hud- 
son Nash Co., Palestine. 

UTAH 
Auburn—Erwin Motor Co., Inc., 
Salt Lake City (Dist.). Dodge— 
Naylor Auto Co., Provo. Hud- 
son—The Logan Motor Co., 
Logan; Green & Williams Mo- 
tor Co., Kaysville. 

VERMONT 
Auburn—Manley Bros. Co., Inc., 
Brattleboro (Dist.). 


Bros. 





VIRGINIA 
Dodge—Rockbridge Motor Co., 
Inc., Lexington. _Hudson— 


Thomas-Arthur Motor Co., 
Lynchburg; Wiggins Brothers, 
Suffolk; Braddock Motor Co., 
Winchester. 

WASHINGTON 
Hudson—C. B. Craft, Bremer- 
ton; Carpenter Motor Co., Mt. 
Vernon; Pomeroy Auto Sales, 
Pomeroy; J. E. Gabel Motor 
Co., South Tacoma; H. N. Lan- 
don Motors, Centralia; Chehalis 
Garage, Inc., Chehalis. 

WEST VIRGINIA 
Auburn—Satter Service Station, 
Morgantown. Hudson—Holder- 
man Motor Sales, Benwood; 
National Road Auto Sales, Elm 
Grove. 

WISCONSIN 
Auburn—Marchese Bros., Mil- 
waukee; Chet Barnekow Ga- 
rage, West Allis; Capitol Drive 
Garage, Milwaukee; Landphier 
Motor Co., Madison; Roosevelt 
Road Garage, Kenosha. Dodge 
--B. H. Lynch Sales Co., Mon- 


Pleasant; | 


Minneola; 


This is the way Dodge checks, in a single test, correct adjustments 

of the Dodge front suspension assembly. 

toe-in, and turning radius are all taken care of by the fellows who 
work those gadgets. 


Front wheel camber, caster, 








roe; Henneman Motor Co., Inc., 
Chippewa Falls; Lundius Green- 
man Motors, Beloit. Hudson— 
Locust Street Garage, Milwau- 


kee; Verbanatz Motor Sales 
Co., Milwaukee; R. L. Roy & 
Sons, Inc., Darlington; Pier 
Auto Co., Richland Center; 


Walk Motor Co., Antigo; Lenz 
Auto Co., Little Chute; O. B. 
Opheim Sales Co., Eau Claire; 
Rhode Motor Co., Waupaca. 
Nash—Schwartzburg Nash, Inc., 
Whitefish Bay, Milwaukee. 
WYOMING 

Dodge—Dow Motor Co., 
castle. 


CANADA 


Nash—W. H. Townsend, Belle- 
ville, Ont. 


New- 





Stock Exchange 
Bill Revamped 


For Congress 


(Continued from Page 1) 


the full Federal Reserve Board 
before it finds its way back to 
Capitol Hill. Behind the pro- 
cedure of redrafting the measure 
is the order of President Roose- 
velt to produce one that will be 
acceptable to a congress whose 
conservative members indicated 
outright revolt against the ori- 





ginal bill. 
As the revision progressed, in- 
dications pointed to changes 


which would give far less dom- 
inance over financing enterprises 
to the Federal Trade Commission 
and which would radically modify 
other provisions. Among the 
latter were those which stipu- 
lated a 60 per cent margin as a 
minimum for such deals and 
provided for corporate financial 
statements at frequent intervals. 


Behind Wall Street’s vehement 
protests against the bill as of- 
fered two weeks ago was the 
sentiment of a large section of 
industrial and business America, 
including that of automotive in- 
dustry leaders who perceived in 
the proposal curtailment of op- 
erations indispensable to the 
sound conduct of their business 
and which were entirely alien to 
any need of the small investor 
for protection. 
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Willys Will Be Shipped 


To All 


Toledo, Mar. 16.—Willys-Over- 
land will ship its new Willys “77” 
ears to practically every country 
of the world, it was announced 
here today by officials of the 
Willys Export Corp. 


Besides Australia, New Zealand, 
and South America, the Willys 
cars will be shipped to such far 
away places as India, Japan, 
Dutch East Indies, China, Afghan- 
istan, the Philippine Islands, Fin- 
land, Mesopotamia and South 
Africa. Twenty per cent of the 
present production schedule will 
be shipped abroad. 


R. J. Archer, vice-president, 
states that there has been a de- 
cisive improvement in many for- 
‘eign countries, and that sales 
are being increased because of 
exchange favorable to export of 
American products. 


Mr. Archer reports that Aus- 
tralia in particular is enjoying 
a brisk recovery of business and 
that distributors in this country 
are asking for more shipments 
of the new Willys “77” than are 
readily obtainable. Export busi- 
ness has always averaged from 
10 to 15 per cent of the factory’s 
production. The resumption of 
foreign buying on a more aggres- 
sive scale is interpreted as, fur- 
ther confirmation of the world 
recovery, and, along with an ex- 
pansion of domestic sales, is ex- 
pected to play an important part 
in increasing Willys-Overland’s 
volume. 
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Brockway Fleet 
Ends Crusade at 
Cortland Plant 


Cortland, N. Y., Mar. 16.—The 
crusade for economic distribution 
launched by the Brockway Motor 
Co., here last December closed 
this week with the return to 
Cortland of the motorcade of 25 
motor trucks which left here 
Dec. 29 for a tour of 1,700 miles 
in five Eastern states. A luncheon 
at which the full staff of the 
motorcade were guests of the 
company marked the crusade’s 
closing. Robert F. Black, presi- 
dent of the Brockway Co., stated 
at the luncheon that the crusade 
was a complete success. 


In a public statement made 
after the luncheon, Mr. Black re- 
ported that the Brockway Co. 
will close the first quarter of 1934 
with a 200 per cent gain over the 
same period last year. He added 
that present high totals of obso- 
lescence among motor trucks of- 
fer the whole motor truck in- 
dustry an opportunity for great 
sales and employment gains this 
year. 


It was explained at the Brock- 
way offices that the winter tour 
was taken to prove the durability 
of the modern motor truck. The 
run was accomplished over ice, 
sleet and snow, on the highways 
of New York, Pennsylvania, 
Massachusetts, Maryland and 
New Jersey, without one blow- 
out or minor injury to equip- 
ment. 


Officials of the motorcade re- 
ported a change of attitude of 
the general public and _ public 
officials toward the modern motor 
truck, explaining that demon- 
stration of the improved models 
proved that the truck of today 
keeps up with the traffic pro- 
cession. 


World 
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Ford of Canada Attains 


4-Year Production Record 


Montreal, Mar. 16.—Ford Motor 
Co. of Canada is now engaged on 
its largest March production sched- 
ule for the past four years, Bryce 
R. Muir, general sales manager 
told 75 local retailers at a recent 
dinner. Mr. Muir, with P. N. 
Mainguy, local branch manager, 
and J. J. Quinn of the East 
Windsor branch, was host to the 
retailers at a meeting in the 
Windsor Hotel. 


Muir claimed every car manu- 
factured represents sufficient pay- 
roll distribution to support a 
Canadian family for the greater 
part of the year. The average 
Ford car, he said, is 75 per cent 
Canadian. 


Trade Practices Will be 
Ratified at Mar. 19 Meet 


Harrisburg, Mar. 16.—A Pennsyl- 
vania state advisory board of the 
motor vehicle retail trade is to be 
elected and various. situations 
which have arisen under the NRA 
code are to be ratified at a con- 
vention of dealers called by the 
Pennsylvania Automotive Assn, in 
this city Mar. 19. 

At least two delegates from each 
of the five code districts in the 
state will attend, Claude S. Klugh, 
manager of the PAA, reported. 
Preliminary meetings for the 
purpose of electing these dele- 
gates and to explain the purpose 
of the convention have been held 
in the various districts this week. 


United Motors Service 


Leases Indiana Plant 


Indianapolis, Ind., Mar. 16. — 
Leasing of the Steinhart building 

a monumental four-story struc- 
ture in the heart of automobile 
row—by United Motors Service 
for occupancy in the near future 
was announced at a meeting of 
dealers and distributors held at 
the Antlers Hotel here. 


F. A. Oberheu, president of 
United Motors, acted as principal 
speaker at the all-day sessions. 


New Iowa Bill Mandates 
Safety Glass Installation 


Fourteen States 


Present at ATA 
St. Louis Meet 


Washington, Mar. 16.—Over 125 
delegates from 14 states attended 
meetings at St. Louis on Mar 3 
and 4 at which provisions of the 
trucking code were discussed, to- 
gether with the code’s relation to 
truck organization work. A ban- 
quet with speaking and entertain- 
ment was held Saturday evening 
to celebrate the fact that the 
code had gone into effect. 


Addresses on code and organ- 
ization work and explanation of 
code provisions were made by 
Ted V. Rodgers, president of 
American Trucking Assns., Inc., 
and chairman of the National 
Code _ Authority; James E. 
Murphy, former Industrial Ad- 
visor of the trucking code and 
now member of the National 
Code Authority; and Edward F. 
Loomis, manager of American 
Trucking Assn. and secretary of 
the National Code Authority. 

Those present included pros- 
pective members of state code 
authorities; officers of state and 
local truck associations and mem- 
bers of the Missouri Truck and 
Terminal Assn., Assn. of Team 
and Truck Owners of St. Louis. 
States represented at the meet- 
ing included Colorado, Texas, 
Oklahoma, Arkansas, Kansas, 
Iowa, Minnesota, Illinois, Michi- 
gan, Indiana, Kentucky, Tennes- 
see, Missouri and Pennsylvania. 


Moved to Texas 
Akron, Mar. 16. — Howard F. 
Nash has been appointed operat- 


ing manager in the Houston Dis- 
trict for the B. F. Goodrich Rub- 


ber Co. Nash had formerly been 
service engineer in the Dallas 
district. 











Des Moines, Mar. 16.—A bill 
requiring use of safety glass 
throughout passenger automo- 


biles manufactured after July 1, 
1935, was made law by the signa- 
ture of Gov. Clyde Herring, this 
week, The bill also made man- 
datory the use of similar glass 
in all Iowa school and public pas- 
senger buses and taxicabs after 
Sept. 1, 1934. 


The measure was sponsored in 
Iowa’s special legislative session 
by such safety promoting organi- 
zations as chambers of commerce, 
civil service clubs, safety councils, 
and the American Legion. 

It gained its greatest impetus 
through a full week of safety 
campaign by more than 30 asso- 
ciated organizations in Septem- 
ber, 1933. 


This state-wide drive brought 
out that nearly one-half of all 
injuries to motorists, according 
to automotive and safety author- 
ities, was caused by flying glass. 

This action makes Iowa the 
eighth state to require the instal- 
lation of safety glass by law. 


Move to New Quarters 


Chicago, Mar. 16.—Removal of 
Continental Products, Inc., auto- 
motive wholesalers, to new and 
larger quarters at the northwest 
corner of Michigan Ave. and 21st 
St. was announced today. The 
firm’s new home is a seven story 
structure, strictly fireproofed and 
containing over 110,000 square 
feet of available floor space. 


AAA Will Support Suit 

Richmond, Va., Mar. 16 (UTPS). 

The AAA Auto Club of Rich- 
mond, a subsidiary of the Amer- 
ican Automobile Assn., will sup- 
port W. D. Selden jr., of this city 
in his suit to test the validity of 
the city’s right to charge an au- 
tomobile license tax, James A. 
Kline, managing director, an- 
nounced. 





LATEST CUMULATIVE NEW PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding 
month are published in Automotive Daily News immed iately upon release by R. L. Polk & Co. twice weekly. 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co. 
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Detroit, Mar. 16—Gar Wood's 
various manufacturing activities, 


which have been conducted for | 


the past 22 years as the Wood 
Hydraulic Hoist and Body 


Wood Industries, Inc., according 
to Logan T. Wood, vice-president 


and General manager of all Gar | 


Wood operations. 


“Because of the varied activ- 
ities of our company are not now 
properly expressed under our old 
name, we have decided to change 
it,” L. T. Wood said. “At one 
time, when we were building 
hydraulic hoists and bodies only, 
our name was a true description 
of our activities. However, with 


the addition of a complete line of | 


truck tanks, Mead Morrison 


equipment of truck winches, pole | 
derricks, cranes and car pullers, | 
road _ building | 


Wood-Isaacson 
tractors, Aroflo fender guards, to- 


gether with our air conditioning | 


division, we feel it necessary to 
change to a name of broader 
significance.” 

As head of the air conditioning 
division, Wood announces the ap- 
pointment of Frank H. Dewey, 
as manager. For many years he 


has served as sales manager of | 


the Wood Hydraulic Hoist and 
Body Co. He is an engineer by 
profession and brings to his new 


duties a long experience in the} 
and manufacturing | 


engineering 
policies of the company. 

The above division will not in- 
clude Gar Wood, Inc., of Marys- 
ville, Mich., at which plant 
produced the Gar Wood water 
craft comprising a complete line 
of stock model runabouts. The 
boat plant, while affiliated with 
Gar Wood Industries, will remain 
entirely separate as an organ- 
ization. 

The newest item to be intro- 
duced by Gar Wood Industries 


automotive division are the Aro- | 
are | 


flo Fender Guards which 
interchangeable on 1933 and 1934 
Fords. This new feature is said 


Cou! 
will henceforth be known as Gar | 


are | 
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Old Hoist Firm Name 
Now Gar Wood Industries 


to be easily installed and not 
only adds beauty but prevents 
mud and water from splashing 
the body and windows. 

The backbone of the Gar Wood 
Industries, Inc., formerly was the 
manufacture of the Wood Hy- 
draulic Hoist, which Gar Wood 


ago. 
largest business of its kind in the 


of motor 
for many 


every manufacturer 
trucks in the U. S. 
years. 


Hoosier Motor Club 


Launches Tax Fight 
Indianoplis, Ind., Mar. 16. — A 
program of automobile tax reduc- 
tion has been launched by the 
Hoosier Motor Club here which 
| has compiled data to show that 





class pays about $75 a year in 
special taxes. 





invented and patented 20 years | 
It has grown to be the| 


world and has served practically | 


the Indiana car owner of the $500 | 


“Considering that there are 12| 
separate taxes paid by the motor- | 


ist and that those 


in the very | 
lowest price class must pay $75 | 
a year in taxes, it is high time to | 
think of whittling,” Todd Stoops, | 


secretary-manager of the club) 
| stated. 

The tax proposals follow: 

1. Reduce the state gasoline 


| tax from four to two cents a gal- 
lon. 

2. Reduce the license fee now 
ranging from $5 to $10 to a flat 
rate of $3 a car. The larger cars 
will use more gasoline and thus 


APEM Files Supplements 


For Administrations’ OK 


Detroit, Mar. 16.—Automotive 
Parts & Equipment Mfg.s’ Assn. 
have, within the last week, filed 
the following supplements to the 
basic APEM code with the ad- 
ministration at Washington for 
hearing, covering the fair trade 


| practices of the following indus- 
Piston and Piston Pin In- | 


tries: 
stitute, Automotive Water Pump 


and Parts Assn., and the Radiator | 


Manufacturing Industry. 

No public hearing dates have 
as yet been set by the adminis- 
tration for these supplemental 
codes. 
supplemental 
the administration on behalf of 
the automotive parts and equip- 
ment industry to six. 


W. F. Zimmerman Made 
APEM Statistician 

Detroit, Mar. 16.—Automotive 
Parts and Equipment Mfg.’s Assn. 
has announced the appointment of 
W. F. Zimmerman to its staff as 
chief statistician and office man- 
ager. 

Zimmerman is a certified pub- 
lic accountant and has spent the 
past several years as treasurer of 
Advertisers, Inc. 


Dakan to Kansas City 

Akron, Mar. 16.-W. R. Dakan 
has been named manager of the 
Kansas City, Kansas 
Silvertown, Inc. retail store, it is 
announced by J. A. Hoban, gen- 
eral manager of Goodrich Silver- 
town, Ine. Dakan succeeds E. 


|C. Monson, assigned to other du- 


pay their proportionate share of | 


taxes. 

| 3. Abolish the state oil inspec- 

|tion department and eliminate 

this tax of four cents a barrel. 
“If these reductions were made 

the motorist’s tax bill would still 


| be sufficiently high,” Mr. Stoops | 


concluded. 


ties. He joined Goodrich in 1930. 


Officials Named 

Rhinelander, Wis., Mar. 16. 
Chester H. Jewell, Quality Chev- 
rolet Co., has been re-elected pres- 
ident of the Oneida County Au- 
tomobile Dealers’ Assn. Bert O. 
Bassett, Minocqua, has_ been 
named vice-president and C. R. 
Musson, Musson & Anderson, 
Rhinelander, secretary-treasurer. 


Engineers Favor 


il 


Reo Motor Opens 


Lighter Oils for | Truck School to 


New Car Engines 


Chicago, Mar. 16.—Outstanding 
news for purchasers of new cars 
is the recommendation of numer- 
ous automotive manufacturers 
that motor oils of approximately 
the same viscosity as those regu- 
larly prescribed for winter driv- 
ing be used for the first two 





This brings the number of | 
codes now before | 


It is ex- | 
pected that at least five more will | 
be filed within the next fortnight. | 


Goodrich | 


thousand miles of breaking in 


temperatures, 

This step represents a continu- 
ance of the trend toward lighter 
motor oils which lubrication au- 
thorities have been advocating 
for several years and 
| reached its peak this winter when 
| the Society of Automotive Engi- 
neers recommended 10-W 
20-W for cold weather driving. 

Although the engine 


| 


the new models, even in summer | 





| operator 
. | himself of the opportunities of- 
which | 


and | 


surfaces | 


in the new cars are well finished, | 
they do have small portions, as | 
in the cylinder bores, which have | 
to be polished off by actual op- | 


eration. During the first two 
thousand miles or so of engine 
operation when this. polishing 


process is going on, clearances be- 
tween the piston and cylinder 
wall are very small in spots. A 
lighter oil will 
areas far better than a heavy oil. 


penetrate these | 


Lighter oils cause less fluid | 
| friction and consequently tend 
to retard piston movement less 


Since manufac- 
automobiles has 


than heavy oils. 
ture of modern 


| been carried to the point where 


engine clearances are produced 


| with much higher accuracies than 


| were 


formerly attainable, any 
need for heavy oils is removed. 
Better control of distortions due 
to operating temperature stresses 
has resulted in much more uni- 
form fitting of rings to cylinder 
walls, with the consequent eli- 
mination of areas of poor con- 
tact. Improved fittings leave no 
“gaps” to be sealed as best as 
possible by the use of heavy oils. 








REGISTRATIONS 17 STATES FEB. 1934-33 


The complete cumulative figures will appear every Saturday, until all 48 states or completed United States totals 
for the month have been printed. New states shown today include Idaho, Maryland, Michigan, Minnesota, Ohio 
and Virginia. 
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Fleet Operators 


Detroit, Mar. 16.—Reo Motor 
Car Co., Lansing, at the request 
of numerous owners of truck 
fleets, have opened their school 
for truck salesmen so as to in- 
clude operators of truck fleets. 

The idea is to enable men in 
the fleet buying business, through 
a knowledge of the points that 
are stressed in fleet sales, to know 
what to look for when they are 
out to make a purchase for them- 
selves. 

There is no charge or obligation 
of any kind on the part of the 
if he decides to avail 
fered by such a course of in- 
struction. 

If those that would like to study 
this course will send their names 
to Automotive Daily News, we 
will see that the full course is 
mailed you free of charge. 


Shifts at Thermoid 

Newark, Mar. 16.—C. E. Hedges 
has been appointed district man- 
ager of the Memphis Territory 
of the Thermoid Rubber Co. and 
A. H. Styron has been transferred 
from Memphis to Atlanta, Ga., 
as district manager in the At- 
lanta Division. 


Fikani Promoted 

Philadelphia, Mar. 16. — Sam 
Fikani, for several years manager 
of the Pacific northwest territory 
for Wilkening Mfg. Co., has been 
appointed to the newly created 
post of western division manager. 
California territory formerly 
under Jack Peyton, has been di- 
vided between H. O. Wright, in 
charge of Northern California, 
and Bob Griffin in charge of 
Southern California. The Pacific 


northwest territory also has been 
divided, and Al Cowan will man- 
age a portion of it from head- 
quarters in Seattle. 








Coming Events 





MARCH 
| 16-25—Geneva, Switzerland. Annual Interna- 
tional Automobile Show. 
| 25-30—Miami. American Chemical Society 
26-27—White Sulphur Springs. West Virginia 
Automobile Dealers’ Assn, State Con- 
vention 
APRIL 
4—Los Ange‘es, AVI California District 
Meeting 
6-7—State College, Pa. Al’I Eastern District 
Meeting 
14-22—Oslo, Norway. National Automobile 
Show. 
19—New York. Metropolitan Section SAE 
Mecting. 
19-20—Cleveland. National Petroleum Assn. 
Meeting. 
MAY 
1-4—Washington, D. C, U. S. Chamber 


of Commerce 


2—New York, Metropolitan Section SAE 
Meeting. 
3-5—Kansas City, Mo. American Chemica? 
Society 
9-t1—Tulsa, Ok!a. National Gasoline Assn, 
of America 
12-19—Tu'sa, Ok’a, International Petroleum 


Exposition 


17—New York. 
Meeting 


A Real Sideline 
For Men Selling To 
Automobile Dealers 


We want local representatives for 
practically all large centers. 


We are a well-regarded company 
that knows its business. Our prod- 
ucts are advertised direct to all auto- 
mobile dealers. Several items are 
consistent repeaters. We offer a 
proved proposition—worth from $15 
to $40 a week to a good man—and 
we’re particular to see that we get 
good men. Write fully, giving 


Metropolitan Section SAE 





| present connection, length of serv- 


ice, and references regarding char- 
acter, ability and industry. We will 
interview you in your own city if 
your letter sells you. 


Address “ADVERTISER” 


Care of Automotive Daily News 
Detroit, Michigan 
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Terraplane Shipments Are 


At Highest Since July, 1931 


Detroit, Mar. 16.—The continu- 


ous increase in sales and ship- 
ments on Terraplanes and Hud- 


sons is resulting in new records. 





For the week ending Mar, 10 
retail sales totaled 1,380 cars, | 
according to figures just made 


| Minneapolis and St. Paul, Minn., 


public by Chester G. Abbott, gen- | 


eral sales manager of the Hudson 
Motor Car Co. 

“We have to go all 
back to the first week of July, 
1931, to find a sales figure as 


the way | 


high as that recorded during the | 


past week ending Mar. 10,” stated 
Mr. Abbott. “The fact that this 
volume has been reached in 
March with a heavy bank of or- 
ders ahead of us, speaks well for 
business throughout the year. 
“Sales of Hudsons and Terra- 
planes are not only running high 
in comparison with our perfor- 
mance of previous models, but we 


are showing a material improve-| 
ment in our position in the indus- | 


try. Here in Wayne co., Hudson- 
built cars ranked fourth in sales 
volume for the first half of March. 
We are finding ourselves’. in 


NACC Cites 
Need for Relief 


From Taxation 


(Continued from Page 1 
effect which Federal invasion of 
the field of motor vehicle tax- 
ation is having upon state road 
building and highway bond serv- 
ice policies. 
“Gasoline and other automotive 


taxes levied by the Federal Gov- 
ernment last year amounted to 
more than 22 per cent of total 
motor taxes,” the brief disclosed. 


“Nearly 84 per cent of the billion 
dollars in state highway bonds 
issued from 1921 to 1930 depend 
upon tolls, gasoline and regis- 
tration taxes for payment and 
interest. Wherever this revenue 
tends to diminish or dry up, then 
the states must resort to general 


property taxation in order to 
meet their obligations.” 
Other arguments against the 


continuance of the Federal taxes 
on motor vehicles also advanced 
in the brief are: Tax discrim- 
ination against specific industries 
is unfair; automotive taxes are a 
tax upon necessity and Federal 
excise taxes bear most heavily 
upon consumers in the small in- 
come class. 


Crooker Named 


Vice-President at 


|} and 








Campbell-Ewald | 


(Continued from Page 1) 
tising and merchandising all his 
business life. He started as a 
reporter on the Detroit News and 
entered the advertising field with 
the Burroughs Adding Machine 
Co. where, for three years, he 
did publication and promotional 
work. He next became advertis- 
ing manager of the old Chalmers 
Motor Car Co. and had the dis- 
tinction of administering the first 
million dollar account in the au- 
tomobile industry. 

Shortly after going with Chev- 
rolet in 1930 he was made adver- 
tising manager, which position he 
retained until his present appoint- 
ment with Campbell-Ewald Co. 
He is a member of the Associa- 
tion of National Advertisers and 
at the present time is a member 
of the outdoor committee. 


GM Truckmen Meet 
Goldsboro, N.C., Mar. 16.—East- 
ern North Carolina dealers in 
trucks made by General Motors 


Truck Co. held a meeting in 
Goldsboro a few days ago. About 
12 dealers with their salesmen 


attended the meeting. S. L. Whit- 
more, zone manager, of Charlotte, 
presided. 


White Sulphur, the problem of | 
streamlining was presented in 


| prominent 


| which I have just received that 
| indicate that we hold this same 


fourth position in other important 
centers. I have before me reports 


position in Buffalo, N. Y.; Rich- 
mond, Va.; Cleveland, Ohi 0; 


as well as other key locations. 
We are third in Salt Lake City. 

“While percentage figures are 
not always instructive it is inter- 
esting to note that to date our 
sales in March, 1934 are 430 per 
cent better than they were for the 
same period in 1933. To be more 
specific right at this time we are 
selling better than a thousand 
more Terraplanes and Hudsons a 
week than we did at this time 
last year. As a result employ- 
ment at our factory is just about 
three times as great as it was 
last March. A healthy feature 
of the increase is that virtually | 
every section of the country re- 
flects the gains and our export 
demand also is far ahead of last 
year, resulting in a greatly aug- 
mented volume of overseas ship- 
ments.” 


SAE Will Meet 
This Summer 


At Saranac, N.Y. 


(Continued from Page 1) 


several epochal papers. This year 
it is an accomplished fact. In- 
dividual spring suspension, or 
“knee action” as it has come to 
be called, was’ exhaustively 
treated in a paper given by 
George Broulhiet, representative 
of the Societe des Ingenieurs de 
L'Automobile, of France, sent to 
our SAE International -Auto- 
motive Engineering Congress last 


| development 


SAE Announces 
Two New Staff 


Appoin tments 


(Continued from Page 1) 


tiss Engineering Corp. and Stone 
& Webster, Inc. He was gradu- 


the automotive industry by way 
of the paint and varnish business. 
He was at one time manager of 
the Toronto plant of Brandram- 
Henderson Co., makers of paints 
and varnishes for the automobile 
and furniture industries. 

In 1914, he went to Detroit as 
one of the organizers of the Mon- | 
arch Governor Co. and pioneered 
of the automatic 
type of governor in the motor 
truck field. Later he sold his in- 


terest in the Monarch concern 
and became interested in K. P. 
Products Co. of N. Y. of which 


he became _ general manager. | 
After K. P. Products merged with 
Handy Governor Corp., Detroit, | 
he became _ vice-president in 
charge of sales of the latter or- 


ganization. 
A full member of the society 
for ten years, Lowe has been 


consistently active in developing | 
various phases of its work. After 
and vice- 


serving as treasurer 
chairman of the Metropolitan | 
Section in successive years, he 


became chairman of that Section | 
in 1928. In 1929 he was chairman 
of the general membership com- 
mittee and in 1932 was a mem- 
ber of the Transportation and 
Maintenance Activity committee, | 
representing that division of the 
society on the general member- | 
ship committee. 

Since 1931 he has been a mem- 
ber of the parts and fittings divi- 
sion of the Standards committee 
and last year served as chairman 
of the House committee. At the | 
time of his appointment as assist- 
ant general manager he was a 
member of the Detroit Section. 








summer. 
Our passenger car sessions have 


been the battleground of con- 
tinued discussion of noise eli- 


mination, interior ventilation, and 
numerous other refinements that} 
have come to be accepted as cur- 
rent practice today. The Diesel 
engine, too, that enigmatical 
power plant that the public gen- 
erally knows little about, has its 





*_-a word in 
edgewise’’ 
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A. D. N. is an indication of the | 
responsibility which everyone of 
us feel to the industry we serve. 
Something of the spirit which | 
must have throbbed in the heart 





earnest advocates and prophets 
at each of our meetings. Ajir- 
craft and aircraft engines, by 


their very importance, are given 
places in every pro- 
Fleet operators, engaged 
in the maintenance of truck and 
bus transportation are particu- 
larly active at this time. Fuels 
lubricants have of recent 
years been given great attention. 
The elimination of engine knock- 
ing and of vapor locking in the 
fuel line are important results 
that have been achieved by SAE 
research. Lives of many aviators 
have been saved as a result of 
our new knowledge of the be- 
havior of gasoline vapor. 

“Unfortunately, engineers are, 
by their very nature, opposed to 
dramatic presentation, yet no- 
where are there more dramatic 
happenings than in some of their 
laboratories. It is because of 
this that the SAE meetings are 
becoming more interesting and 
informative each year. They pro- 
vide a fine place for the promo- 
tion of co-operative friendship in 
industry and the exchange of 
valuable commercial ideas, and 
we welcome and are providing 
for more pretentious affairs each 
summer.” 


gram, 


Garage Men Meet 

Milwaukee, Mar. 16. Plans 
have been announced to hold the 
first annual convention of the 
newly organized Wisconsin Gar- 
age Operators’ Assn. in this city 
next June. Approximately 1,000 
garage maintenance men are ex- 
pected to attend, according to 
Paul Schultz, president of the 
association, 


of Paul Revere as he sounded |} 
the alarm along the countryside 
seemed to permeate our staff. | 
Everyone felt that he was a 
Minute Man holding the bridge | 
in a crisis. 


ae a * 
MOST DETROITERS and 
others in motor-minded cities, 


failed to realize that newspapers 
in thousands of cities do not 
cover the details of the present 
automotive battle as their local 
papers do. They wonder why it 
is necessary for us to go to such 
lengths, when from their view- 
point those dependent on the in- 
dustry in other towns and cities 


must be kept thoroughly in- 
formed by their daily news- 
papers. 

# * * 
LABOR TROUBLES in the 


mills of Massachusetts may get 
a “stick” of type in Detroit or 
Akron papers, but the present 
situation dominates every edition 
of every newspaper in motor-car 
or accessory manufacturing 
towns these days. That is why, 
as “the newspaper of the indus- 
try” we consider it an obligation 
to cover every phase of the 
present struggle and to issue 
“extras” if necessary as the news 
develops. Our readers can be 
assured that we will not shirk 
this obligation.—G. M. S. 


Legion Holds Show 
Rhinelander, Wis., Mar. 16. — 
The American Legion post of 
Rhinelander will hold an automo- 
bile show here Mar. 24 and 25. 





C. H. Jewell is representing the 
automobile dealers and L. G. 
Sorden, general chairman. 





ated from Yale Sheffield Scien- | 
tific school in 1921. 

Born in Chattanooga, Tenn. 
Lowe first came in touch with 


| gregate of special Federal, State 


| Im This 





Corner 





country increased two and one- 
half per cent. 


Other countries encourage mo- 
tor vehicle ownership, which 
means employment. This coun- 
try lambasts motorists with every 
conceivable form of tax: the ag- 


and Municipal automobile taxes 
has bounced up 300 per cent since 
1919! In 1932 these taxes 
amounted to _  $1,076,021,597, an 
amount $320,093,837 greater than 





| the proposed trade-in allowances 


| Code. 


| of 
| for solid tired trucks than pneu-| 


the wholesale value of the 1932 
production of the entire industry! 
States with a two-cent gas tax 
saw 1932 vehicle registration 4.5 
per cent less than 1931. Those 
with a six-cent gas tax saw a de- 
crease in registration three times 
as great, or 13.5 per cent. 
Everyone of us in the industry | 





ought to back: up such _ public 
servants by writing his own| 
congressmen and senators, urg- | 


ing them to go in for tax relief 

and begin by washing off the 
books all discriminatory indus- 
trial and commercial taxation. 

And in rightfully expressing our 
convictions let’s mix facts and 
intelligence. So far as automo- 
tive taxation is concerned being 
dignified, refined, cultured gentle- 
men certainly hasn’t gotten the 
industry anywhere other than 
under one awfully heavy load of 
levies. 


What’s needed is a wrathfully 
righteous fighting spirit. Get that 
sort of spiritually charged elec- 
tricity volting toward Congress 
and we'll all darned soon see 
some worth while action given to 
current tax problems. A. H. 
Eicholz, general manager MEMA. 


Truck Allowances 

I noticed in the Automotive 
Daily News of Mar. 10 an editorial 
on used truck values for trade 
allowances. I also have checked 


under the Commercial Vehicle 


I notice no mention being made 
any smaller trade allowance 


matie tired trucks. Solid tired | 
trucks are obsolete. They are| 
not being manufactured and are | 
not being permitted on some of 
our state highways. 

Allowing a ten per cent trade 


allowance on solid tired trucks 
that had an original purchase | 


price of $3,500 to $4,000 and $5,000 
to $6,000 by any dealer would cer- 
tainly be very unfair competition 
and just what the “Chiseler” 
would want. 

For instance, it would be very 
easy for anyone to purchase an 
old solid tired truck at $25 to 
$100 that originally sold for $3,000 
to $6,000 and get a maximum 
trade allowance of $300 to $600. 

I would like to suggest a maxi- 
mum of three per cent trade 
allowance on the __ original 
purchase price of chassis and 
cab only of any solid tired truck. 

Due to the fact that all trucks 
equipped with single pneumatic 
tires of one and one-half to three- 
ton capacity and over and three 
and one-half years and over are 
also becoming fast obsolete, I 
would suggest a maximum trade 
allowance of ten per cent of the 
purchase price of chassis and 
cab only. 

I would suggest on all single 
pneumatic tired trucks of three 
and one-half-ton capacity and 
above a maximum trade-in allow- 
ance of five per cent on chassis 
and cab only regardless of age. 

I am confident there have been 
very few trucks of two-ton ca- 
pacity and above equipped with 
single pneumatic tires that have 
been manufactured in the last 
four or five years. 


Trade allowance should be ac- 





(Continued from Page 4) 


manufacturer as standard equip- 
ment. 

Trade allowance for body equip- 
ment on any capacity solid tired 
truck, and any pneumatic single 
tired truck above two and one- 
half-ton capacity should _ be 
exempt. 

All special built bodies such 
as refrigerator bodies, tank 
bodies, special de luxe bodies of 
any type on any truck should be 
exempt. 


I am strongly in favor of a 
maximum fleet discount of five 
per cent. Why have ficticious 


prices this day and age on any 
merchandising ?—-W. H. Martin, 
Martin Truck Co., Indianapolis. 


Wilson 


In your column “Sparks” we 
read a little about the early his- 
tory of Mr. David R. Wilson now 
president of the Willys Co. at 
Toledo, Ohio. 


Mr. Wilson’s wide experience 
started in Akron, Ohio, where he 
operated a large planer, later he 
was the manager of the Olds Mo- 
tor Work, Lansing, Mich., famous 
ball team. Later we find him an 
officer of the Aereo-car Co. after 
that the Triumph Gear Co., was 
organized to produce reverse 
gears for motor boats, etc. That 
Triumph gear was later demon- 
strated at the Ferro Machine & 
Foundry Co., Cleveland, Ohio, the 
home of the famous Ferro marine 
engines; later Mr. Wilson entered 
that company’s employ as sales 
manager and as such did much 
to build up the sales at home and 
abroad, he spent considerable 
time in Europe developing the 
foreign field. This famous 
foundry had been a pioneer in 
the automobile cylinder field. It 
is interesting to note that this 
Cleveland plant cast and ma- 
chined the first (4,000) sets of 
Ford’s first four-cylinder engine 
parts and at a time when Ford 
had not the tools to do so. 

This same Cleveland also did 
contract work for many of the 
early automobiles. Cylinders were 
being cast and machined and 
other important detail crank- 
shafts, pistons and piston-rings, 
etc. 

The Ferro Co. was producing 
the greater part of the Willy’s 
engine detail until 1914 when the 
Wilson boys moved to Pontiac, 
Mich., to produce the engines for 
the Knight engine used at the 
Toledo plant so that it is quite 
natural to find this Toledo con- 
cern turning to the original pro- 
ducers of their important detail, 
as in the past. 

Hoping that you will appreciate 
the above as Cleveland, Ohio was 
responsible for the production of 
the important parts of the early 
auto. — James McIntosh, 2964 


Corydon Rd., Cleveland Heights, 


Ohio. 


City Cuts Fees 
Richmond, Mar. 16 (UTPS).— 


A cut in the Hopewell, Va., city 


automobile s 0 } 
cents a 100 pounds, bringing it 


license rates of ten 


from 30 to 20 cents a hundred 


pounds, has been decreed by the 


city council. J 
bring the minimum to approxi- 


The cut, which will 


mately $5 for light model cars, 
instead of $7.50, will go into effect 


immediately, and the new licenses 
were placed on sale today along 
with the State tags. 
on the rate for trucks was taken. 


No action 


Wisconsin Gas Taxes 
Milwaukee, Mar. 16.—Wisconsin 


gasoline taxes collected in 1933 
amounted to $16,655,559 Robert 


told 


cepted only on such type bodies| K. Henry, state treasurer, 0 
that are manufactured and fur-| deputy state traffic and oil in- 
nished by the truck manufactur-| spectors at a meeting at the 


ers. This does not mean the 
body would have to be built by 
a truck manufacturer, but it 
must be the same type body that 
is manufactured by the truck 





Hotel 
From July 1 to Dec. 31, 1933, $10,- 
213,229 was collected without a 
cent loss to the state, Mr. Henry 
said, 


Plankinton here Mar. 12. 








Motor Indu 


Qpcintgeccces 


Sets Pace | For 
Others, Report 
For 1933 Shows 


ALEXANDER 
The auto- 


By C. J. 
New York, Mar, 16. 


motive industry maintained 
through 1933 a strong financial | 
position, continuing to set the 


pace for nearly all American in- 
dustries in this respect, according | 
to the balance sheets now avail- 
able for 30 representative and 
important companies for the close 
of the year. 

Holdings of cash by the auto- 
mobile, parts and accessory and 
tire manufacturers declined some- | 
what during 1933 but this was 
more than made up by increased 
inventories, acquired at the lower | 
prices which prevailed during | 
much of that year. In most all 
cases where cash was lower than 
at the end of 1932, inventories 
were higher. With prices rising | 
this year, strong inventory posi- | 
tions are highly favorable. 

The 30 companies held an ag- 
gregate of cash and marketable 
securities on Dec. 31, 1933, of 
$141,543,000, as against $149,697,000 
at the end of the preceding year, 
a decrease of $8,154,000. 

Current assets showed a gain, 
in the aggregate, of more than 
three times the increase in cur-| 
rent liabilities, the balance sheets 
showed. Current assets for the | 
30 companies totaled $259,088,000, | 
as against $241,788,000 at the 
close of 1932, an increase of $17,- 
300,000, while current liabilities 
were $50,395,000, as against $45,- 
383,000 a year earlier, an increase 
of $5,012,000. 

This left a net working capital 
for the end of last year of $208,- 
693,000, comparing with $196,405,- 
000 as of Dec. 31, 1932. 

The ratio of current assets to 
current liabilities at the close of 
1933 was virtually unchanged 
from the preceding year, having 
been 5.1 to 1, as against 5.3 to 1. 

The above figures do not in- 
clude the balance sheet of Gen- 
eral Motors Corp., the complete 
items of which are not yet avail- 
able. 

The composite balance _ sheet 
items for the 30 companies follow: 

Thee ier ! 


S141.54 


PAO 088 





$149.4 
211,788 


45,383 


ash 
Current assets 
Current lTabiliti no 


Net working capital 196,405 

Some of the companies that 
increased their cash holdings dur- 
ing 1933 were Goodyear Tire & 
Rubber, McCord Radiator & Mfg., 
Mullins Body, Libbey-Owens-Ford, 
Eaton Mfg., Electric Auto-Lite, 
Electric Storage Battery, Rey- 
nolds Spring, Trico Products and 
Evans Products. 

Larger current assets were re- 
ported by Ross Gear & Tool, 
Goodyear, Goodrich, Chrysler, Mc- 
Cord, Libbey-Owens-Ford, Mid- 
land Steel Products, L. A. Young 
Spring & Wire, Eaton, Electric 
Auto-Lite, Electric Storage Bate 
tery, Evans, Thermoid, Reynolds 
Spring, Trico, Budd Wheel and 
Bohn Aluminum & Brass, among 
others. 


895 


208,098 


Here and There 


Houdaille-Hershey Corp. is re- 
ported to have earned a profit in 
January, in contrast to a loss of 
more than $100,000 in the cor- 
responding month of last year. 

. L. A. Young Spring & Wire 
has acquired outstanding stock 
of the Detroit Moulding Corp., 
manufacturer of interior metal 
for automobile bodies. ... Auburn 
Automobile Co. and Hudson Mo- 
tor Car Co. are being prominently 
mentioned in a favorable light 
in stuck market letters these days. 
Vauxhall Motors, Ltd., controlled 


re ee 
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| 
with the regular disbursement for | 


the current half year. ... General | 
Motors Acceptance Corp. earned 
$8,055,413 last year, net, as against 
$6,266,103 in 1932. 
the 


Automotive companies in 
| past week continued to pile up 
dividends for their stockholders. 


Marlin-Rockwell Corp. raised its 


| dividend rate by declaring a pay- 


| share. 


| to that time having been made 





by General Motors, has reported | 


for 1933 a net profit of 461,427 
pounds, after charges, as against 
123,849 pounds in the preceding 
year.... Arrears on the preferred 
shares from October, 1928, to/| 


September, 1933, are being paid | 


ment of 50 cents on its common 
stock, as against 35 cents last 
quarter and 25 cents prior to that. 
The new dividend is payable April 
4 to stockholders of record Mar. 
22. 

yeneral Tire & Rubber Co. de- 
clared a dividend of $1.50 on ac- 
count of accumulations on its six 
per cent cumulative preferred 
stock. With this payment, th¢ 
arrears will be reduced to $9 a 


toodyear Tire & Rubber Co. of | 
Canada raised the dividend on its 
common stock to $1.25 a share 
quarterly from $1 previously by 
the declaration of a $1.25 divi- 
dend, payable April 2 to stock of | 
record Mar. 15. This puts the 
stock on a $5 annual basis, as 
against $4 previously. 

Noblitt Sparks Industries, Inc., 
declared a dividend of 25 cents a 
share on the new common stock, 
payable April 2 to stock of record | 
Mar. 20. The payment prior to 
the two-for-one split on Jan. 1 


| was 50 cents for the two previous | 


quarters, the last payment prior 


on Jan. 1, 1931. 

Trico Products Corp. declared 
the regular quarterly dividend of 
62'%2 cents a share, payable April 
2 to stock of record Mar. 16. 

Midland Steel Products _re- 
sumed dividends on its eight per | 
cent preferred stock, with the 
declaration of a $2 payment to be 
made April 1, to holders of re- | 
cord, Mar. 24. All back dividends | 
on this stock have been paid off. 

McQuay-Norris Mfg. Co. de-| 
clared a quarterly dividend of 75 


cents a share on its common | 
stock, payable April 2, to stock | 
of record, Mar. 22. 


| following 


|} accessory company stocks failed 





From CONRAD 


Wall Street Correspondent, 


made in Washington to ave 
industry, motor shares rece 
Thursday when the disturb 
siderable profit taking into 


ally higher. 











Additional reports of preg ag 
of automotive companies for 1933, 
have brought the total to 50 and | 


| the $150,000,000 improvement for 
the year over 1932, indicated in 
this column some time ago, has 
been passed. 

The 50 reporting companies 
had aggregated net income for 


1933, after charges, of $110,924,000, 
as against a net deficit for the 
same companies in 1932, of $40,- 
324,000. This represents a net 
improvement of last year over 
1932 of $151,248,000. 

There were few outstanding 
developments for the stocks of 
motor companies, marketwise, in 
the week ended Wednesday, Mar. 
14. While the trend was upward, 
the day to day changes were 
slight. 

The Automotive Daily News 
stock price averages showed the 
changes for the week 
ended Mar. 14: 


this wk change 
28.24 + 1.2 


fret ss 24.49 + 1.56 
After having resisted selling 
pressure more successfully in the 
preceding week, the parts and 


to rebound as much in the past 
week, a leveling out process re- 
sulting. The rubber companies | 








stry Holds Strong Financial Position 





Last Minute Wall Street Wires 


ALEXANDER 
Automotive Daily News 


New York, Mar. 16, 3:03 p. m.—With strenuous efforts being 


rt a strike in the automobile 
»vered most of the losses of 
ing labor news brought con- 
the market. Chrysler closed 


up more than a point and General Motors was fraction- 





showed better in the past week 
than for some time. 
Motor shares showed 
fect of the Thursday morning 
announcement that members of 
the NACC had virtually agreed 
to follow the suggestion of the 
NRA that working time be cut 
10 per cent and hourly wages 
raised proportionately. As _ fore- 
cast in this column a week 
as probable, the automobile 


little ef- 


in- 


dustry was the first called upon | 
in- | 
crease and it responded in char- | 


to make this general wage 


Fears’ that 
were off- 


acteristic fashion. 
earnings would suffer 
set in financial circles, at least 
somewhat, by indications that 
higher prices might be in store. 


Tax Raid Fails 

Chicago, Mar. 16.—An admin- 
istration attempt to divert gaso- 
line tax funds for school pur- 
poses in Illinois failed Thursday 
when a bill provided 
diversion was defeated in 
House branch of the Legislature 
by a 65 to 46 vote. 





Auburn Declares 
Auburn, Mar. 9.—Auburn Au- 
tomobile Co. announced today 
declaration by the board of direc- 


tors of a dividend of 50 cents per | 


share in cash payable Apr. 
1934, to stockholders of record at 
the close of business Mar. 22, 1934. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS FRIDAY, MARCH 16, 1934 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit 


Low 


High : 

1933 1934 NEW YORK 
233% 16 Allis Chalmers Mfg 

3374 23 American C, & F 

12'4 6 American Chain 

13 ; American La F1 

17 113 American Woolen 

97 41734 Auburn Auto (2) 

237 l¢ Bendix Aviation 

O85 55 Bohn A. & B 

285% 1” sorg-Warner 

18'¢ 12 Briggs Mfg. sake 

7 56 5 Budd Mfg. Co., E. G 
534 33 Budd Wheel Co. . 
sees ..++ Chic. Yellow Cab (1) 
6034 4OH6 Claryaler .ccccccccccecess 
28% 18 Collins & Aikman ...... 
32 185g Commercial Credit 

50 38 Com, Credit A - 
5734 3534 Commercial Inv. T. (2) 
23% 1% Continental Motors .... 
514 2%, Curtiss-Wright ..... 

11 51% Curtiss-Wright A 

1037 905g du Pont de Nemours 

223 13% Eaton Mfg, “ne 
3134 184% Electric Auto-Lite ..... 
§2 44 Electric Storage Battery 
233 9 Evans Products 

83 6 Federal Motor ‘ 
25'4 18 Firestone T. & R. .... 
45% 2! Gabriel Co A . 

3014 1014 General Elec, (40c) 

25! 18! General Elec. Spec. (60c) 
42 331 General Motors 

245% 1554 NN ee a 

18 1256 Goodrich, B. F. ........ 
41 335 Goodyear T. & R 

4! 234 Graham-Paige ...... 

634 114 Hayes Body Corp. 

6 334 Woudaille-Ilershey B 
2314 11 Houdaille-llershey A 

24! 1334 Hludson Motor 

7 $ Hupp Motor 

1674 754 Inter. Harvester 

66% 55 Johns- Manville 

1 2! Kelly-Spring. Tire 

1414 8 Lee Rubber & Tire 

1374 34! Libey-Owens-Ford Glass 
191% 15 Ludlum Steel eater awe 
$134 33% Mack Trucks (1) 





Last Sale 1934 





1933 Last Sale 
Mar, 16 Mar, 9 | High Low Mar. 16 Mar. 9 
I‘ , | l Marlin Rockwell Q 25 
»s »® | 21 12 Midland Steel ‘ 18 19 
10 | | Moto-Meter G. & E 107% 10 
l I | 44 ) Motor Products 373 3734 
14 14 | 16 ) Motor Wheel 1434 15 
4 5 1154 6'§ Muray Corp 97 97 
19! 914 s21, 26 Nash 2H1G 6! 
59 ) G 3 Packard 5 
2558 24 6 2 Pierce-Arrow 5 ; 5 S14 
15 153 »3 16 Raybestos Manhattan 7 19 
57 6 5 3 Reo Motor 5 5 
4 "% | 25 16 Republic Steel Corp 22% 22% 
. 8 35g Sparks-Withington 6% 67 
‘ a a 10 6'4 Stewart-Warner 9% 9% 
cP Ae 31 oa 401 9% 43 Studebaker roe ere sig 7% 7% 
42 : =() 9 5344 Thermoid Co. .... io 6% 7% 
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- 174 2 $1 29) Timken Roller Bear. 3614 3534 
46 { 10 33 Trico Products ; 365% 37 4 
107% 9 50 $3 Union Car. & Carb. (1) 44 4414 
97 063 6434 52 UU. S. Industrial Alcohol 54 54! 
203 1934 217 14345 U. S. Rubber ae 20 19% 
287 29 $7! 53 West'house FE. & M. 39 39! 
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>) 203% 22 15 Young Spring & Wire 20! 
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221% 3 16 Bendix Aviation 19! 19 
371 37 x 20'4 Borg-Warner ......... 25! 2414 
23 , 956 —_ ... Grigsby-Grunow ...... 4 “4 
eee 1534 | : ; Iloudaille-Hershe A 19 1934 
Rar 37 6 3 Houdaille-Hershey B 6'% 8 
37K ; 14 9 Modine Mfg 14 15 
5 6 32 23 Perfect Circle . ; 32 30) 
5 Pines Waterfront .. y ; 15¢ 4 
20 
>) 19 DETROIT 
5 6 l Baldwin Rubber B .. ; l 
42 10 | 17 y Bower Roller Bearing = I 16 
9 56 8 3 Ex-Cell-O Aircraft & Tool 7 
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General Motors 
Stockholders 
List Shows Loss 


New York, Mar. 16.—The total 
number of General Motors com- 
mon and preferred stockholders 
for the first quarter of 1934 was 
351,949 compared with 351,761 for 
| the fourth quarter of 1933 and 
with 372,284 for the first quarter 
of 1933. 

There were 333,524 holders of 
common stock and the balance of 
18,425 represents holders of pre- 
ferred stock. These figures com- 
pare with 333,632 common stock- 











holders and 18,129 preferred for 
the fourth quarter of 1933. 
The total number of _ stock- 
holders of both classes by quar- 
| ters since 1917 follows: 
First Second Third Fourth 
Year Quarter Quarter Quarter Quarter 
17 1,927 2,525 2.069 2,920 
} 1918 O18 ; 15 1,739 
1 8.012 12 12,358 18,214 
lye HLS 41 1,029 36,894 
1] 19,035 0 p24 66,837 
ee nd 665 71,331 f 
p25 115 AIT 68,281 68,063 
poe o.oo F13s2 GO,428 66,097 
} 1925 60414 58,118 50,917 
po A 47,805 50,369 
} 1927 2 57505 57,190 66,209 
} 1928 72.08 70,309 71,682 71,185 
} 1920 05,365 125,165 140,118 198,600 
} race 240,483 13,428 249,175 263,528 
1931 286,378 885,655 203,714 313,117 
bz 15,194 5,4 4.401 265,985 
I! 72,284 66,084 155,789 351,761 
| j Lao 
Preferred stockholders of record Jan, 8, 1934, 
ind common stockholders — of ord Feb, 15. 
Rubber Consumption 
i ’ . ‘ . 
For February Gains 





| New York, Mar. 16..-Consump- 
| tion of crude rubber by manu- 
facturers in the U. S. for February 
| amounted to 40,609 long tons, 
| which compares with 40,413 long 
tons for January. This is a 
slight change over January, 1934 
and 87.7 per cent over February 


a year ago, according to sta- 
tistics released by the Rubber 
Mfrs. Assn. today. Consumption 


for February (1933) was reported 
to be 21,638 long tons. 

This organization reports im- 
ports of crude rubber for Feb- 
ruary to be 31,032 long tons, a 
decrease of 32.8 per cent below 
January but 64.4 per cent above 
February 1933. 


Carboloy Co. Reports 
241‘: Inerease in Orders 
Detroit, Mar. 16.—Carboloy Co., 
Inc., manufacturers of carboloy 
cemented carbide tools and dies, 
reports an increase of approxi- 
| mately 241 per cent in orders 
| over the corresponding month 
| in 1933. 
| Compared to the monthly av- 
| erage for the entire year of 1933, 
| February, 1934, sales represent 
| an increase of 137 per cent. 


95% of Eligible Workers 
Now Employed in Flint 
Flint, Mar. 16.—Less than five 
per cent of “employables” in Flint 
are now out of jobs, placing the 
city well above the average in 
proportion of employment. 

The major part has been ab- 
sorbed by automotive plants 
where wages in some cases ap- 
proximate boom averages of 1929. 
Employment is estimated at 63,- 
000 for the entire city. 


U.S. Licenses Okay 
New York, Mar. 9.-Germany 
has eased further the rules for 
American motorists driving in 
| that country, the German Tourist 
Information Office here was in- 
formed by radiogram from Ber- 
All valid American 
drivers’ licenses will hereafter be 
honored in the Reich, gaining 
their owner’s permission to drive 
| there. Up to now it had been 
| required that the driver be in 
possession of his or her American 
| license for at least a year, before 
driving permission was granted 
automatically, that is without ad- 

ditional tests, for Germany. 








F COURSE, Nash has individual front wheel suspension . . . and 
has it in the most simplified, dependable form .. . obtaining 
desired results without sacrificing the strength of a front axle. 


And here’s another, even bigger advantage. With the Nash system of 
front wheel suspension, the wheels bank naturally on a curve—just as 
a bicycle banks on a curve—with all weight pressing straight down 
through the center of the tire tread. 


AS The wheels do not lean outward away from the curve, 
with weight off balance, causing tire roll, tire squeal and 
both strain and wear on tire side walls. 


And furthermore, Nash dealers like the fact that individual front 
wheel suspension is left entirely to the buyer to decide whether or not 
he needs it or wants it—for Nash makes it optional on both the 
Nash and the LaFayette lines. 
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NASH FRANCHISE NOW A DUAL FRANCHISE 


With the 1934 Twin Ignition Nash and the new “Jeweled Movement”’ LaFayette both under one 
franchise—with a price spread all the way from $635 to $2055—the stream of new dealers wishing 
to handle these cars is taking on the proportions of a parade. Interested dealers should write 
at once (in confidence of course) to the Sales Department, Nash Motors, Kenosha, Wisconsin. 





